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CONTAINERS 


Friction Top Cans for Syrups, Molasses 
and Paints. 


Fresh Oyster and Crab Meat Cans. 
Lard Pails. 


Cans for Baking Powder, Coffee and 
Cigars. | 


Cap Hole and Sanitary Packers’ Cans. 


Lithographed Metal Signs. 
Wooden Re-shipping Cases. 


Quick Shipments! 


SOUTHERN CAN CO. 


Baltimore, Maryland 


WEEKLY REVIEW 


Note the change in price of cans in this issue—Weather in the East 
and West is very severe—Factories closing for want of coal— 
Business is generaly quiet—Waiting for the new 
crops—Costs will be higher and profits 
smaller, 


In the canned foods market itself there has been nothing 
of particular note, differing in any way from the past few 
weeks. In fact, under the necessity of stock-taking, and the 
added necessity of making a report to the Government of all 
foods on hand, under the Food Survey plan, tuere is not much 
chance for business, even if there was an inclination. Jobbers 
have come into the market when necessity compelled them, but 
then only for such small amounts as would tide them.over. Most 
canned fcods are held at prices higher than the Government 
paid for its supplies, and there seems to be an impression 
umong buyers that such prices are unnatural. The industry 
will get over this false opinion, and will willingly trade in 
these goods at the prices canners ask, because they know the 
goods are worth all that is asked for them. In fact, if there 
were no restrictions prices would be much higher, and all know 
this. On the other hand, some figure that witn the Govern- 
ment in possession of the cost sheets of the canners, under the 
ru'es which compel prices which show only a fair and reason- 
able prefit, the canners will not be able to maintain the prices 
now asked. In some instances this may be true, but in others, 
as we know, it will be found the prices the holders are asking 
are not more than fair and reasonable. This is largely a mat- 
ter for Getermination by the individual. If he knows and can 
prove his costs to be high—if his system of bookkeeping is 
correct and not merely flattering him, he need not worry about 
the prices he asks. But it would be fatal for any man to fool 
himself, as we fear some are doing, because the Government 
will not be fooled. Their expert accountants know how to 
figure costs, despite some opinions to the contrary. If you 


- have goods which will not stand this acid test, you will do well 


to take the Government’s prices and turn them into money 
without further expense of holding, because there is no chance 
to get more money for them later on. Only the canner whose 
actual ccsts run out of proportion to the general can hold his 
goods with a view of getting more money. And he is taking 


_ his chances, 


No. 19 
oe 
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One of the most important events of the year happened 
this week, in fact, on Friday, the 4th, our closing day, when 
the American Can Company named prices of cans for 1918. 
These came to hand so late, in fact, that we were unable to 
change the prices on page 39, quoted over their signature. 
However, the following is the text of the notification: 


‘Baltimore, January 4th, 1918. 
“American Can Company announces the following prices 
for packers’ Cans, bulk carloads, f. o. b. shipping points, ef- 
fective January 2nd, 1918, subject to its confirmation, and sub- 
ject to change without notice: 


SANITARY Per M 

SPECIALS 
No. 9—2 diam. x 3 5-16” high........ 26.50 

HOLE AND CAP 

SPECIALS 
No. 2 diam. x 4” high 1-1% op....... 25.00 
No. 9 No. 2 diam. x 3-5-16 op......... 24.50 


SOLDER HEMMED CAPS, WITH CANS 


‘Everything considered, these seem like very favorable 
prices, and as they will govern in the “contracts” now out- 
standing, the question of the cost of cans may be considered 
settled for 1918. For those who have not covered their wants 
by such contracts, or term-contracts, as they are known, there 
would not seem to be any use waiting, as it is doubtful if lower 
prices will prevail any time between now and packing season. 


There is a situation with regard to the independent can 
makers that ought to be righted this season when the oppor- 
tunity is so good. All can makers are on the same footing 
now and there is enough business in sight for all, and there- 
fore no need for the usual cuts in price which nave been made. 
In other words, if the independent, so called, can companies 
do not get full prices this year, it will be their own fault. 
Any cut in price will be a mere gift to the buyer, for there 
will be a demand for all the cans that can be produced, and 
et full prices. We believe there will be sufficient tin plate to 
make all the cans wanted for the food lines, even though the 
allotments of plate thus far are below the stated requirements. 
When the time comes for the use of cans, the can companies 
will have gotten a sufficient supply of plate to answer the in- 
dustry’s needs. There is a chance here, then, for the discon- 
tinuance of that old practice of cutting prices, and we hope 
that every can maker will see the light, and stand for full 
prices. Let the man who wants to give away his profits do so. 

Now if we could get the growers into line, so as to insure 
fair prices for crops—and by this we mean a profit-making 
price for the grower—the industry would feel that it is getting 
intc shape for the coming hard season, when so much is ex- 
pected of it. 

Just how the Government will buy is pretty well shown in 
the report of the Executive Committee meeting. in this issue, 
and it will be noted that the canners are asked to tender offers 
of their packs to the Government instead of having a certain 
amount allotted to them. The Government will shortly name 
its wants in the staples, and the prices it will pay, and then the 


canners are expected to make offers. If these offers don’t give 
the Government all it wants, then it will call upon the can- 
ners to supply the balance by commandeer. In order to avoid 
conflict with the rules and regulations of the license, the Gov- 
ernment has been asked to waive the matter o1 naving acreage 
in hand before tenders on futures may be made, so far as 
Government business is concerned, and this will no doubt he 
dofe. And the Government likewise has been asked to change 
the rule allowing sales of futures to but 75 per cent of the 
expected pack, and allow 100 per cent sales as otherwise, it is 
pointed out, there would be a certain hold-over of 25 per cent 
of the packs, as a dead weight upon the market. It must be 
understood that there can be no futures sold until the Gov- 
ernment requirements have been filled, whether this be ac- 
complished by February 1st or delayed beyond that time. So 
the best way to get the whole market open would be to offer 
goods freely when the Government expresses its wants, and 
so over-supply it. The allotments will then be promptly made 
and the market allowed to resume its normal procedure. Then 
will come the rush of future buying, and the time for con- 


servative action on the part of the canners, that they do not 
“sell-their-heads-off” at the first offer. Possibly the jobbers 
will hold off in a pretended don’t care, not-interested attiude; 
but it will all be pretense, for if any one of the jobbers ever 
starts to buy, under such a condition, there will be a pell-mell 
rush to cover. The game is in the hands of the canners and 
will be for some years to come. The jobbers must come to the 
canners this year, and the canner should know his position. 
There is no reason to take advantage of tne position, but 
game, and how to play it. Don’t be stampeded by rumors of 
low-priced futures, and sell the packs out without profit, as 
was so largely done last season. There is a month to wait, 
but it may take longer than that for the canners to learn their 
game, and how to play it. Don’t be stamptded by rumors of 
huge sellings of futures at low prices. They will not only 
probably not be true; but suppose they are true. In the light 
of the past year, let the fools sell themselves out, and the 
sooner the wise man will come in for his own. There is no 
reason to worry about any lack of business in canned foods— 
not for many years to come. So get your feet warmed up and 
don’t lose your head even if the future market is opened on 


February list as originally planned, but “which it now looks 
would not be done. 


HARRY GILBERT ON THE FUTURE. 


As a New Year’s greeting Harry E. Gilbert Co., in a cir- 
cular say: 


1917—1918 


_ One is a reflection, the other a speculation. Patrick Henry 
once said: “I know of no other way to judge of the future ex- 
cept by the past.” A current magazine writer cites this un- 
precedented war and its obscure results as exposing the fal- 
lacy of this once famous remark. It certainly is old stuff now 
as is further proven by present business conditions. The 
veteran business man who has been following a blazed trail 
of precedent is as hopelessly lost in the present commercial 
jungle as the pioneering novice. It is worse than that. Pre- 
cedent in many cases has become a decoy instead of a guide. 
This doesn’t imply, however, that we should ignore precedent 
in the future. We may still profit in experience if not in cash. 
War and nature allied this year and turned things up from the 
bottom, uncovering good and bad. Among other things a 
mighty fine lot of buyers who believe in the Golden Rule and 
practiced it at a dead loss to themselves; a lot of game sellers 
who believe and practiced the rule of “making good;” also an 
occasional Shylock; and here and there a yellow streak; inci- 
dentally the evil of the pro rata contract in its abuse, not its 
use; a lot of fine business men who love Uncle Sam more than 
business and have abandoned the latter to work for the for- 
mer for the consideration of One Dollar. We must now profit 
by the knowledge thus gained of these men and their habits 
because we are not yet out of the jungle. The man who says 
the Kaiser is licked is as big a liar is the man who says he 
can’t be licked. If you ask us what we are going to do this 
year we say: Memorize the Food Administration Rules and 
Opinions. Ask for interpretation when confused. Co-operate 
and not kick. Work and not worry. Keep calm and meet 
conditions. Remember our friends and forget our enemies. 
And help the rest of you win the war. For in no other direc- 
tion does prosperity lie.’’ 
That’s patriotism and wisdom worthy of example. 


> 


Labor: Saving 


Protect your 
Profit— 


by cutting down the pay- 
roll. High cost of raw 
materials must be met by 
increased factory efficien- 
cy. 


Mathews 
Gravity 
Conveyers 


are a long step ahead of 
all competitors. 

We originated and put 
on the market the first 
steel, ball-bearing roller 
conveyor used in Amer- 
ica. 

Special, patented me- 


chenical ATHEWS STEEL BALL-BEARING) 


Ours is a nationally 
known line, used by nat- 
ionally-known industries. 

Engineering sales offi- 
ces are located in all lead- 
ing American cities. Per- 
sonal service can be had 
without cost or obligation. 


Gravity Roller Conveyers 
Automatic Elevators 


If your factory organization ie weak with respect to ade- 
quate conveying methods, let us supply the ‘‘missing link’. 


Catalogs and full details on request rts MATHEWS INCLINED AUTOMATIC ELEVATOR] 


Main Office and Factory ELLWOOD CITY, PA. 
Branch Factories:-TORONTO.ONT. LONDON.ENG. 
iMAIL THIS COUPON 


Mathews Gravity Carrier Co. _Date.................. 
Ellwood City, Pa. 


We would like to have printed matter and full information 
concerning a gravity conveyer suitable for 


handling 


Firm name......... 
By. 


Address 


Business 
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CHICAGO MARKET | 


Real winter weather—Buyers do not seem interested in to- 
matoes—Some inquiry for corn—Peas in fair demand 
Mail order houses loosing big business— 
Brokers waiting the opening of future 

selling. 


Reported by Telegraph. 
Chicago, Jan. 4h, 1918. 


A White New Year Day.—Snow fell here all day January 
ist, 1918, and part of the night. 
resulted, which the wind proceeded to drift and play with, and 
that playfulness resulted in the delaying and disorganization 


of passenger traffic by rail, causing all trains to arrive several 
hours late. 


The weather continued cold January 2d and the snow 
covers the country, which is good and seasonable. 


Canned Tomatoes.—The quotations from the East of $1.85 
for standard 3s and $1.30 for standard 2s tomatoes f. o. b. 
Maryland Peninsula, do not seem to interest our buyers, 
though some of them are disposed to buy at $1.80. Twos are 


not wanted and are in ample supply. Tens are also dead dull 
and quiet. 


Tomato pulp is also without friends and is not in request 
either in five-gallon cans, No. 10 cans or other sizes. 


There is a diversion of business from Eastern to California 
2% tomatoes, standard with puree, which can be bought at 
about a parity of $1.75 f. o. b. Chicago in carload lots. 


Canned Corn.—There is some inquiry for corn, especially 
for extra standard, extra sweet, of Western pack, also for fancy 


Country Gentleman corn, but offerings are few and chiefly from 
second hands. 


Canned Peas.—A fairly good demand for peas is noted and 
for all grades, but chiefly for peas at $1.30 to $1.35 cannery 
of fair quality. These grades at the price Alaska 4s and 
sweets 5s are hard to find. 


Canned Salmon.—tThis article is absolutely inactive and 
is not moving at all. I understand that preparations for a 
big pack for 1918 are being made on the Pacific Coast, and 
that canners are standing pat on the prices designated by the 
Food Administration for them to sell at. Nothing doing here! 


Canned Kraut.—This article is in better supply than was 
anticipated and prices are a little easier, but nod lower. Every-. 
one seems well supplied and there is no movement. 


Wholesale Grocers Inventories.—Jobbers seem to be very 
well pleased with the result of their 1917 business and net 
profits. I have heard no complaints, and that means that 
they are satisfied. . 


Heavy Mail Order Business.—Sears, Roebuck & Co. report 
in the public print sales during 1917 of one hundred and sev- 
enty-eight million dollars’ worth of merchandise, direct from 
them to the consumers. This is an enormous sale, especially 
when it is considered that it was all done for cash. I have not 
heard what sales for other mail order houses were. 


Canned Beets.—This is a very scarce article and none can 
be found in first hands and but few in second hands. 
Apprehensions.—I heard a jobber today express some ap- 


prehensive views in relation to 1918 business, to the effect that 
the Government had taken control of the railroads, and that 
he had heard intimations that there was a possibility of all 
commercial travelers being taken off the road to save expense 
of distribution, and other regulations of wholesale business 
likely to prove oppressive and unusual. I listened carefully, 
but said nothing in reply, for I “don’t know.” I do not believe 


it, but things are happening now every day in our lives that 
were unbelievable. 
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A fall of about 4% inches - 


Brokers Champing the Bet.—Brokers are pulling on the 
reins waiting for February ist, 1918, to come, when the sale 
of futures will begin, and some of them are wondering if 

. A. P. contracts taken previously to that time are illegal. 
They are. And unreliable taken at any time. 


Want to Sell Your Cannery?—Write me; I know a party 
who ‘wants a few choice, juicy, modern canneries, no matter 
where located, if they are situated so as to put good staple 
canned fish, fruit, or vegetables into cans. I will put your 
proposition before the party. Has the money! Communica- 
tions confidential. 


Sell Now.—You might as well sell your surplus canned 
foods now. The Food Administration knows about what rea- 
sonable costs were on all kinds of goods, and will allow no 
carrying costs on goods not soon sold. Send a list of your 
holdings to your brokers and let them be‘ready to place the 
orders with you as soon as a buyer appears. 


Canned Oysters.——The Southern Atlantic Coast points are 
packing some oysters, but Chesapeake Bay is frozen and there 
is no canning in prospect. 


Canned Pumpkin.—There is an over-supply for present 
needs and a pressure to sell. 


Holdings.—Some few of the wholesale grocers have heavy 
stocks of goods, but only a few. Most of them sold futures 
heavily and received short deliveries in many lines of canned 
foods, and are now working their pile of canned foods down 
close to the floor. 


General Impressions.—The general impression is that 
prices of canned foods will remain firm and go higher, and 
that the future prices for 1918 pack will be almost or quite 
equal to the spot prices now prevailing, as costs are going to 
be materially increased with canners. WRANGLER. 


NOTES AND OBSERVATIONS. 

The Big Tri-State Meeting.—Winter records may be 
broken and the thermometers drop down to sub-zero ad. lib. 
-but such cold will never chill the ardor that has been aroused 
in the hearts and minds of canners in this Tri-State section, 
over the coming Convention of their Association at Phila- 
delphia. The invitation to every last one of them has been too 
hearty and too warm, and the Adelphia Hotel, in Philadelphia, 
will take on the appearance of a National Convention during 
the days and nights of January 28rd and 24th. Will you be 
there? You bet, if you are alive and kicking, and we do not 
doubt but that some of the “‘dead’”’ ones will be there as well. 
War conditions and requirements have served to wake up even 
the soundest of sleepers in our industry; but it would be real 
charity, and due precaution, for those who are known to bé 
awake, to give a second call to the tardy ones. Get them on 
the ’phone, or motor over to see them, and tell them they are 
wanted at the Adelphia the days above mentioned. You’ve got 
to help get every canner in line and not leave it all to the 
officers of the Association. May be there is some waking-up 
needed among Conventionites, in this respect. Are you wise? 
There are so many matters of vital importance to every canner 
in the country, and which will be explained and made clear 
there, that it would be impossible for any one to be present 
and not benefitted. Stay home, hug the fire, neglect this op- 
portunity to know what to do and how to do un, possibly loose 
your license and be put out of business through lack of infor- 
mation, and you will have no one to blame but yourself. 

Damon and ‘Way up in Maine, Frank F. Noyes 
has been canning corn these many years, and along with him 
Fred B. Greene has been working for forty odd years. But 
Mars. Greene decided to quit the canning business just a year 
ago, and turned to brokering as an occupation. Through this 
combination of canner and broker, a big order of canned apples 
was secured and work upon it started, but Damon Noyes found 
the work unduly arduous, owing to the scarcity of labor, coal, 
etc., and fell sick. Faithful friend Greene, in the role of 
Pythias, rushed to his assistance, and is now pack in the can- 
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Make Yourself Realize 
that Motors are Different 


When your motor is doing its work, hung upside down on the ceiling 
rafters, it may look like any other motor. Appearances ave much the 
same. But in operation it can be very different. 


G-E Motors 


have been designed and brought toa point of perfection unapproached 
by any other make. Their operation over a term of years under 


severe service and with only casual inspection, has always been — 
satisfactory. 


Write our nearest office for more information. 


General Electric Company 


Atlanta, Ga. Columbus. Ohio 
Baltimore, Md. 


*Dallas, Tex it. Louis, Mi 
La. , Utah 
Birmingham, Ala. Dayton, Ohio General Office: Schenectady, N. Y. ew Orleans, Le City 


oston, Mass. nver, 0. gara enec y,N 
Butfalo, N. Y. +Detroit, Mich. ADDRESS NEAREST CITY ‘Oklahome. City. Okla. Seattle, Wash. 
Butte, Mont. - Des Moines, Ta. Omah Spokane, Wash. 
Charleston, W. Va. Duluth, Minn. *Houston, Tex. Ba Los Angeles, Cal. Philedcipeia, Pa. Springfield, Mass. 
Charlo! te, N. G. Elmira, N. Y. saeeenian Ind. Louisville, Ky. Pittsburgh, Pa. Syracuse, N. Y. 
Chattanooga, Tenn. Erie. Pa. Jacksonville, Fla. Memphis, Tenn. Portland, Ore. Toledo, Ohio 
Chicago, Tl. *E] Paso, Tex. Joptin. Mo. Milwaukee, Wis. Providence, R. I. Washington, D. C. 
Cincinnati, Ohio Fort Wayne, Ind. Kansas City, Mo. Minneapolis,Minn. Richmond, Va. Youngstown, Ohio 
Cleveland, Ohio Hartford, Conn. Knoxville, Tenn. Nashville, Tenn. Rochester, N. Y. 


*Southwest General Electric Company. +General Electric Company of Michigan. Be 
For CANADIAN business refer to Canadian General Electric Company, Ltd., Toronto, Ont. : 
GENERAL FOREIGN SALES OFFIcE, Schenectady, N. Y.; 30 Church S8t., New York City; 83 Canal St., London, E. C., England 9687 
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ning game, striving to fill this apple order, against all odds. 
And yet they say there is no sentiment in business! © Mr. 
Noyes is not seriously ill, but broke down under the strain, 
George Drake on the Mend.—The whole industry and par- 
ticularly that part of it embraced within the boundaries of the 


Western Association, where he is so widely known and highly 
respected, will learn with pleasure that Mr, George Drake, 
late Secretary of the Western Association, and of the Corn 
Section of the N. C. A., is making a satisfactory recovery from 
a recent operation. He was operated upon November 29th, 
and word comes to us that he is doing nicely at his home in 


Maywood, Ill., and we hope will soon be out among his friends 
again. 


Don’t File Tracers With Shipments.—There is a move- 
ment on foot by the railroads to discontinue une present use- 
less practice of filing tracers on shipments, as soon as they are 
made. The whole force and usefulness of such tracers is lost, 
as the practice is now followed, because the railroads soon 
learned that the shippers made these tracers as much a part 
of each shipment as the Bills of Ladings, and naturally came 
to disregard them, or at least not give them the attention they 
would receive, if they were filed only upon absolute necessity, 
and in case of undue delays. All shipments are delayed, as all 
know, but there is no use overburdening the clerical depart- 
ments of the railroads by claims which are not justified 
through any actual neglect of the railroads. Canners can help 
clear up this situation by refraining from putting tracers upon 
shipments until the real need of such investigation is seen. 


Spokane Sends Best Tomatoes.—‘‘You will be interested 
in ascertaining that the Government advised us that the toma- 
toes packed at Spokane were the best tomatoes that they were 
able to purchase this year,” states W. H. Paulhamus, president 
of the Puyallup and Sumner Fruitgrowers’ Association, which 
operated a cannery in Spokane for the first time last season, in 
a letter to Charles Hebberd, Federal Food Administrator for 
Washington. 


“This is certainly a good sendoff for our first pack of to- 


matoes. We have just sold to the Government all of the apples 
we packed at Spokane this fall.” 


The above is taken from a Spokane local paper, but it 


will serve to make some tomato canners think! 
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CALIFORNIA MARKET 


= 


Looking to new crops and the new season—Costs will be 
higher—Profits will be be smaller— The question of 
exporting —Coast Notes, 


“a Reported by Telegraph. 


San Francisco, Cal., Jan. 4, 1918. 
Studying the Futures.—The California canning trade is 
not especially interested in market conditions at the present 
time, since most of the pack is out of first hands and is going 
into consumption in a manner that indicates that there will be 
no carry-over worth mentioning in the hands of wholesalers 


and retailers when the new pack is ready for distribution. The 
attention of the trade at the present time is centered upon the 


crop outlook for 1918, probable costs, the attitude of Wash- 


ington on the matter of profits, the regulation of exports and 
the problem of transportation. All of these have a number of 


angles and never before has the canning industry been brought 
face to face with so many perplexing questions at the begin- 
ning of a new year. 

The crop outlook is, of course, a very uncertain matter in 
which Mother Nature plays the chief role, and up to the present 
writing the situation has not been very promising. The rain- 
fall is far below the normal and, while this need not be a seri- 
ous matter, as far as the crops in which canners are directly 
interested, all would breathe easier if the precipitation were 
up to the average. Within a few weeks the planting of peas 


and early vegetables will be under way, and it is now only a 
couple of months until the time when the harvesting of aspar- 
The world needs all the food that can 


agus will be in order. 


Bloomsdale Seed Farms 


NEW 
THE LANDRETH 90 DAY SORT 


The Landreth Tomato is not as large as the Landreths’ Red Rock which 
is still the best of the large fruited medium-early class. The “Lan 

red as the Landreth’ Red Rock and two weeks earlier, ripening !wo days after 
the Earliana, but more than twice as productive, and ripening two weeks ahead 
of the Landreths’ Red Rock, Stone, Paragon or other similar sorts. 

The vine is small, unusually healthy and produ«tive, of deep red solid, 
smooth. meatly and most attractive fruit 
that is round at bottom, free from cracks, with little cavity at the stem en 
which will be recognized as a very desirable quality. 

The Landreth Tomato is somewhat after the order of Chalk's Jewel, but 
is earlier considerable larger fruited, far more productive, of better color and more 
solid and does not crack. Altogether it is more desirable than Chalk’ . Jewel and 
will prove a winner in any section where an Early Tomato is needed 

We have had here on Bloomsdale Farm six Summers experience with the 

“Landreth” Tomato. It is not an unfixed grade pick up at random, but closely 
observed in its growth through six Julys, six Augusts, six Septembers, all of 
ty Lae confirmed the preceeding observations as to its merits. It, like all 
other 
card board boxes of % and %4-lbs. 


Prices in 14 and 14-1b. packages, irrespective of quantity, @ $8.50 


This Tomato is worth the Prices asked and is not an old fruit renamed 
ASK FOR PRICES ON ANYTHING IN THE SEED LINE YOU NEED. 


TOMATO 


The largest growers of Tomato for Seed Purposes 
on their own ground in the World 


dreth” is as 


The shape of the fruit is full botto 


ndreth Grown Tomatoes, can only be bought in sealed, lithographed 


WE GROW ALL VARIETIES OF SEED. 


D. LANDRETH SEED COMPANY 


Founded 1784 


BRISTOL, PENN SYLVANIA 
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High Speed Automatic Sanitary Can Machinery 


\ 
Bliss Automatic Flanger, No. 15-K. 
100 to 150 Bodies a Minute 


An entirely automatic machine of the four clutch type, continuous 
in operation and positive in action. Both ends of bodies are 
flanged simultaneously. Movement of the chucks is comparatively 
slow and the bodies are flanged without danger of cracking the 
tin. It handles can bodies from 2 to 6% inches in diameter by 
2 to 7 inches in height. A friction clutch with which the ma- 
chine is provided gives instant control. 


Builders of the Complete Sanitary Line 


W. BLISS CO., Adams Street, BROOKLYN, N. Y., U. S. A. 


Chicago Office: Peoples Gas Building. Detroit Office: Dime Bank Building. Cleveland Office: Union Bank Building. 
Offices in Europe: 100 Boulevard Victor, Hugo St. Ouen, Paris. Pocock St. Blackfriar’s Road, London, E. C. 


Evaporated and Condensed Milk CANS Fruit and Vegetable CANS Oyster and Shrimps CANS 
PHELPS CAN COMPANY 


To Insure 


Combined 
Deliveries Capacity 
to Customers Over 
THREE TWO HUNDRED 
SEPARATE MILLION CANS 
FACTORIES PER ANNUM 


PHELPS CAN COMPANY 


Foot of Lawrence Street, Baltimore, Md. Weirton, Hancock Co., West Va. 
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be raised and California will be expected to do her full duty in 
this respect. With ample rains the cultivated area of the 
State will doubtless break all former records. 


In regard to costs, it is ‘unlikely that California canned 
products can be turned out as cheaply as in 1917. Tin plate 
will be higher, the advance being estimated at 10 per cent, 
box shooks promise to be at least 50 per cent higher, labor is 
demanding more money and growers are organizing in every 
line to secure top prices for their products. The California 
Industrial Welfare Commission has intimated that it may re- 
vise its minimum wage scale for women and minors employed 
in canneries and substitute higher wages to help meet the in- 
creased cost of living. Even should canners be compelled to 
scale down their profits, it is not clear how prices for 1918 can 
be lower than those of the year just ended. 

It is the general belief of the trade that a fixed profit for 
canners during the duration of the war may be expected, and 
that this will extend to the wholesale and retail trade, with 
consumers able to buy standard goods at standard prices, re- 
gardiess of where they trade. The speculative feature of the 
business is expected to be eliminated to a degree never before 
known and the industry placed upon a stable basis. It is no 
secret that the Federal Trade Commission has been working 
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on this matter for many months and that accountants through. 
out the country have been securing figures upon which to base 


prices. costs and through these distributing and retail 
prices. 


of Freight.—The export question is even now a 
live one, as the fish canners of the State have quantities of 
fish sold to foreign buyers and have cargo space arranged for, 
but have been unable to get licenses. Closely related to this 
question is that of transportation, and this is pecoming a very 
serious matter. Up to a short time ago but little congestion of 
freight was to be noted on the Pacific Coast, although there 
was a scarcity of cars. Of late, however, the railroads have 
been unable to handle loaded cars and so serious has the con- 
gestion become that San Francisco has been threatened with 
an embargo on all export freight. Deliveries of canned foods 
cannot be made fast enough to suit Eastern buyers and many 
shipments are on the road for weeks longer than is usually the 
case. Isidor Jacobs, of the California Canneries Company, who 
recently returned from the Hast, is especially well versed on 
the transportation problem,and he predicted either Government 
assistance for the railroads or Government operation during 
the war period. 

Canners’ Exhibit.—The fact that these are war times has 
not prevented California packers from taking sutticient pride 
in their products to make a meritorious display in the per- 
manent State exhibit opened on the fourth floor of the Exposi- 
tion Auditorium, San Francisco. The California Packing Cor- 


(Continued on Page 31) 


my 
‘CaNNoT SuccEED) 


\ UNLESS You / 
PROSPER 


Canned Foods 


CH 


The Louis Hilfer 


INCORPORATED 1902 


SAINT LOUIS - 5th Floor, Wainwright Bidg. 
ICAGO People’s Life Building 


Brokers 


MILWAUKEE - --- - 
INDIANAPOLIS 


Dried! Fruits 


288 E. Water Street 


“Importers’ 


WAKEM & McLAUGHLIN, Inc. 


WAREHOUSEMEN AND DISTRIBUTORS 


Operating 


North Pier, Chicago—Tel. Central 6241—All Departments 
Eight Warehouses with Track and River Frontage 
Money Advanced on Warehouse Stocks 


CHICAGO, ILL. 


Warehouses” 


WE MAKE 


See our page adv. in this issue (page 5) on 


TOMATO PULP MACHINERY 


A. K. ROBINS & CO., Baltimore, Md. 


THESE RETORTS 


MAY WE FIGURE ON 
YOUR REQUIREMENTS 


. 


HOME FOOD PROBLEMS IN FOUR-PAGE NUTSHELLS. 
“United States Food Leaflets’? Convey Nation’s Expert Thought 
to Nation’s Women. 


Washington, D. C., Jan. 2.—Uncle Sam‘s food advice to 
his people at war, condensed in four-page “United States Food 
Leaflets,” and aimed to stimulate food saving without slighting 
body needs, are now ready. Prepared by the United States 
Department of Agriculture and the Food Administration and 
with the aid of State representatives, the leaflets carry the 
country’s expert thought on food conservation and utilization 
translated into popular language. For the mother who may 
be confused with much advice about her war obligation, as 
well as for the food conservation worker, the message of the 
leaflets should be most helpful. 


Beginning with the day’s first meal, the experts take up 
the daily food problems of the average home. “Start the 
Day Right With a Good Breakfast,” is Food Leaflet No. 1. 
Then follow others now ready: ‘‘Do You Know Corn Meal?” 
“A Whole Dinner in One Dish,” “Choose Your Food Wisely,” 
“Make a Little Meat Go a Long Way,” “Do You Know Oat- 
meal?” “Food For Your Children.” More will follow. 

In four-page nutshells and in big, readable type, the prob- 
lem of foods and diets are presented in a way which should 
make them “strike home’’—every home in America. War 
diets for the child and the adult, carefully selected, not only 
with regard to “calories” and “protein’—scientific measur- 
ing rods—but also with delicate respect for young, middle- 
aged and grown-up appetites, are presented by, means of 
menus, recipes and hints—many of them new and all of them 
simple and practicable. 


A Dinner in One Dish. 
Confident that “A Whole Dinner in One Dish,’ presented 


in Food Leaflet No. 3, will make good its name, the Govern- 


ment’s food specialists guarantee that: 
“The youngsters will like it.” 
“Father will like it.” 
“You will like it.” 
“Your pocketbook will surely like it.” 
“Your bodies can’t help liking it.” 
“Uncle Sam is bound to like it.” 
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Here is another brief lesson in food economy taught in 
one pointed paragraph: ‘Use cereals—corn-meal mush, oat- 
meal, rice, hominy grits. These are much cheaper than some 
‘ready-to-eat’ breakfast foods. ‘Ready-to-eat’ breakfast food 
may cost 15 cents for a big package, but if the package con- 
tains only a quarter of a pound—60 cents a pound for cereal! 
This is 8 or 10 times as expensive as corn meal at 6 or 7 ° 


cents a yound. Look for the weights printed on the package 
and get the most for your money.” 


Diet for Little Citizens. 


Diets for the children, one leafiet says in big type, should 
not be skimpy, but a wise selection will enable food saving 
even in their meals. And then, after enumerating model 
breakfasts, dinners, and suppers, the experts make a bid far 
the child vote with these suggestions: 


“Sweets are good for them—the right ones at the right 
times. Dates, raisins, stewed fruits, simple puddings and 
sugar cookies are better than candy. Give them at meal time. 
Between meals let them have bread and butter, a cracker or 
fruit. They won’t spoil the appetite, and candy between 


meals will.” 
A New Method of Distribution. 


The United States food leaflets are intended to supple- 
ment rather than replace the Department of Agriculture pub- 
lications on food and other home problems. With the funds 
at its disposal the Department of Agriculture will be able 
to supply these leaflets directly only to leaders and active 
workers in the food conservation movements. Efforts are to 
be made to induce the press to republish this material widely 
and thus make it directly accessible to millions of readers. 
The department also will endeavor to interest women’s clubs, 
churches, civic and other organizations, dry goods and other 
merchants, owners of factories and other employers to pur- 
chase these leaflets in numbers at actual cost and to distribute 
them to members, employees or friends. The seven leaflets 
now published are the first of a series of leaflets to be issued 
during the emergency, each dealing in the same simple lan- 
guage with practical food economies that any housewife can 
effect. 
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MEETING OF THE N.C. A. 
EXECUTIVE COMMITTEE 


Washington, D. C., Dec. 27-28—The Plan of Selling the Gov- 
ernment—Catsup Section Formed. 


The Executive Committee, Advisory Board and Chairmen 
of Sections of the National Canners’ Association met in Wash- 
ington on December 27 and 28. Present: 

Henry Burden, President. 

Frank Gerber, First Vice-President. 

W. F. Burrows, B. M. Pike, C. S. Stevens, S. B. Orr, C. H. 
Bentley, J. W. Hutchinson, George Kelley, J. R. Stokely, H. L. 
Cannon, H. C. Hemingway, Richard Dickinson, William R. 
Roach, F. M. Shook, W. H. Fromm, E. W. Virden, George N. 
Numsen, George B. Morrill, Harry McCartney, representing 
Ralp Polk, of the Executive Committee. 

S. F. Haserot, W. S. Thomas, W. J. Sears, George G. Bai- 
ley, William Moore, E. C. White, of the Advisory Board. 

W. R. Olney, W. F. Kittelberger, H. P. Strasbaugdh, A. E. 
Slesman, the various chairmen of the Sections ot the Associa- 
tion. 

The death of Mr. M. H. Hegerle, of the Executive Com- 
mittee, was brought to the attention of the meeting, and the 
Committee on Resolutions was directed to prepare an appro- 
priate tribute to his memory. 

The resignation of Mr. S. F. Taylor was accepted and 
suitable action in reference to his resignation was referred to 
the Committee on Resolutions. 

The resignation of Capt. E. V. Stockham as a member of 
the Executive Committee was accepted. 

The Committee on Resolutions was directed to send a tele- 
gram of appreciation to Mr. W. T. P. Wardrop, of the Advisory 
Board, who is ill at his home in Chicago. 

The meeting was addressed by Paymaster Hancock, of the 
Navy; Major McIntosh, of the Army; Mr. C. H. Bentley, of 
the Food Administration; Mr. Thorne, chairman of the Divi- 
sion of Co-ordination of Purchase, and Mr. E. O. Heyl, of the 
same division. 


President Burden outlined briefly the object of the meet- 


. ing and a discussion of the entire subject from every angle 


presented the views of all present. 


The following tentative 
plan was finally approved: 


1. Through section heads of the National Canners’ As- 
sociation to have submitted through Mr. Gorrell carefully cal- 
culated, itemized estimates of 1918 costs. Such items as raw 
material and labor should be sufficiently ample to surely (a) 
stimulate production, (b) insure against reasonable contin- 
gencies in labor situation. 

2. Federal Trade Commission to promptly investigate and 
vise such estimated cost figures by January 1b, 1918. 

3. The Food Purchase Board within ten days after Jan- 
uary 15, 1918, to then determine what would bé “fair and 
just” prices for Army and Navy to pay—prices that would 
surely give canners ample margin to be an incentive to stimu- 
late maximum acreage production. 

4. When these prices are determined for the necessary 
various sizes and grades of peas, corn, tomatoes, the Food Ad- 
ministration, acting for the buyers, to notify each canner of 
peas (or corn, tomatoes, as the case may be) that the Army 
and Navy are prepared to pay price f. o. b. factory for 
their requirements of the above staples; prices guaranteed 
against seller’s own decline to date of.shipment, but not later 
than August 15, 1918, on peas; September 15, 1918, on corn; 
October 15, 1918, on tomatoes; it being understood that such 


guaranty shall not prejudice or influence contracts other than 
those made with the Government of the United States. 
5. Canners—or factors—are asked to tender individually 
before date (say, ten days from date of bid) the maxi- 
mum quantity of said article which he is prepared to furnish 
the buyer up to 50 per cent of seller’s estimated pack; the 
seller to give buyer 100 per cent delivery, provided seller packs 
the amount he has offered; no penalty on undelivered portion. 

6. If the sum of the tenders so made is more than the 
amount needed by the buyers (the Government), the accept- 
ance to be pro-rated to the amount needed. : 

7. If the sum of tenders so made is insufficient, a friend] 
commandeer of balance needed will be made under a plan to 
be worked out later. 

8. Inspection, payment, and other terms to be as near as 
possible to regular commercial practice. 

9. All of the above to be arranged before any other fu- 
tures are permitted to be sold to the jobbing or other trade. 


Before the final vote on the adoption of this plan, the fol- 
lowing resolutions were passed: 


WHEREAS the canning industry, through the Na- 
tional Canners’ Association, has been asked to present to 
the U. S. Food Purchase Board a plan for supplying the 
estimated requirements of certain canned foods for the - 
Army and Navy from the pack of 1918, and action has 
been requested prior to February 1, 1918, and said plan 
contemplates that each seller shall guarantee prices of 
such tenders against his own decline; and 


WHEREAS the carrying out of such negotiation 
would conflict with Rule 1 of the Food Administration 


under special rules for canners of food products, there- 
fore it is 


RESOLVED, That the proper department of the Food 
Administration be requested to waive said rule in so far 


as it may apply to tenders made by the canning industry 
for Government requirements. 


Catsup Section Authorized. 


The request of certain catsup manufacturers to become 
members of the National Canners’ Association was duly con- 
sidered and the following resolution was adopted: 


RESOLVED, That the by-law defining eligibility for. 
membership be construed to include catsup manufactur- 
ers whose product is sterilized by the use of heat alone 
and is completely free from all chemical preservatives. 


To Sell More Futures. 


WHEREAS at a meeting of the Executive Committee 
of the National Canners’ Association held in Washington, 
D. C., on December 27th and 28th, 1917,9 request was 
made that the canners of the country, through the Na- 
tional Canners” Association, arrange, if possible, to tender 
to the Army and Navy of the United States their require- 


ments for certain quantities of licensed canned foods from 
the pack of 1918, and 


WHEREAS, at said meeting it was made evident that 
it was of vital importance to insure a maximum produc- 
tion of cannery products in order to adequately take care 
of the Government requirements and the requirements of 
the civilian population, and ; 


WHEREAS, the restriction with regard to the sale of 
goods for future delivery resulting from the operation of 
Rule 2 of the United States Food Administration in its 
special rules for the canners of food products would op- 


erate to seriously impair securing such production, it is 
therefore 


RESOLVED, That the proper department of the Food 
Administration be requested to amend said rule so that 
the sale of canned foods for future delivery might be per- 
mitted to the extent of 100 per cent of the average pro- 


duction per acre in any locality during the five years next 
preceding 1q18. 


The estimate of canned foods consumed, exported, etc., re- 
quested by Mr. Hoover, was referred to President Burden. 

The Cost Accounting Committee, through Walter J. Sears, 
chairman. reported that a system had been prepared and had 
the approval of the committee, and was in the hands of the 
printer for distribution to the entire canning trade. 
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WeROBERTS COMPANY| 


The J.W.RobertsCompany . 
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Federals several years and are 
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Helping Hoover With 
More Efficient Haulage 
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part in our country’s program of con- 
servation. 
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demands of men who deal in a warring 
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The Finance Committee, through Richard Dickinson, 
chairman, reported that the finances of the Association were in 
proper shape and that there was a reasonable cash balance on 
hand in banks. 

It was directed that a committee of three, consisting of 
President Burden, C. H. Bentley and Frank E. Gorrell, be ap- 
pointed to prepare and pass upon all details in reference to 
the purchase of food by the U. S. Food Purchase Board, this 
committee to have full power to act in reference to such de- 
tails. 

The Baltimore Canned Goods Exchange, through George 
N. Numsen, chairman, presented a series of carefully prepared 
recommendations, which, however, Mr. Numsen stated had been 
more or less covered by the other proceedings. He called at- 
tention to one recommendation in reference to requiring all 
manufacturers of tomato products to go under license, as 
follows: “That every buyer of tomatoes (raw stock) for man- 
ufacturing purposes be placed under the same license as now 
required by the canner,” and this resolution was unanimously 
adopted. 

The Ohio Association, through Mr. Shook, presented a re- 
quest that the paper delivered by Mr. W. A. Miskimmon, of 
Hoopeston, Illinois, before the Ohio Association recently, 


should be printed and circulated by the National Canners’ As-° 


sociation. This request was referred to the Finance Committee 
with power to act. 


THE “ENEMY MILLER.” 


The Food Administration has been able in a remarkably 
short time to divide all the millers of the United States, hith- 
erto classified variously as large and small, merchant millers 
and grist millers, spring wheat and winter wheat millers, east- 
ern, southern and western millers, into just two classes: 
American millers and enemy millers; those who are serving 
Uncle Sam asd those who are working for the Kaiser. 

The number of enemy millers in America is very small, 
yet, humiliating as the admission is, it must be confessed that 
they exist. 

Some of those enemy millers are not subjects of the Ger- 
man Imperial Government; some of them even profess, in 
words, to oppose it, while in deeds they encourage it; many of 
them have not the excuse of being German by birth, or inher- 
itance or tradition, yet, nevertheless, they faithfully serve the 
Kaiser in every revolution of the rolls with which they grind 
flour. 

It is possible that some of these enemy millers imagine 
that by refusing to conform to the rules and regulations of the 
Food Administration they are exhibiting independence of spirit 
as well as keen business judgment. They take the position 
that as long as they are able to buy wheat independently of 
the Food Administration and sell flour without regard to its 
regulations, they are justified in their course. 

Thus far, thank God, it has not been necessary to threaten 
or coerce the milling industry of the United States in order to 
isduce it to do is full duty to the American people and their 
allies. Voluntarily and gladly, an overwhelming majority of 
the millers has placed itself under control of the rules and 
regulations imposed by the Food Administration, and is faith- 
fully carrying out its agreements; serving the country loyally 
and well. 

The miller who is now accepting the bribe of large profits 
as the price of hishonor and disloyalty to his country and his 
trade will in all probability suddenly find himself, as the result 


of his mistaken independence, not only proscribed as an enemy, 
but his mill closed during the continuance of the war and him- 
self under suspicion as a traitor, and possibly subject to per- 
sonal prosecution. Furthermore, he will assuredly be publicly 
listed and thereafter forever known as one who, in this great 
national emergency, proved false to the Government and un- 
worthy of the respect of his fellow men.—Northwestern Miller. 


See that there be so canners open to the same charge! 
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-TRADE ACCEPTANCE. 


At the meeting of the N. C. A. Executive Committee, at 
Washington, Christmas week, there was some talk of an effort 
to have the Government issue ‘“‘Trade Acceptances” on its pur- 
chases of canned foods, thereby immediately releasing the 
money, and so helping the sellers. This brings the question of 
the use of this form before the industry, and it seems to have 
sO many very desirable features that it seems well to consider 
now just what it means. 


“System,” the Magazine of Business, in its January issue 
‘gives an article by Mr. Maurice T. Fleisher, explaining the 


meaning of the term, and how the trade uses it. In introdue- 
ing the subject “System” says:* 


A Definition.—‘‘Trade acceptance”’ is a term used to 
designate a certain kind of negotiable paper made between 
buyer and seller of merchandise. The seller sends it to the 
buyer, usually with invoice, made out in the amount of the 
customer’s indebtedness for the merchandise; and the 
paper becomes negotiable when the buyer writes his “‘ac- 
ceptance”’ across the face. He returns it to the seller, who 
can hold it for collection at the due date, or discount it 
and receive his money at once. The main purpose of the 


trade acceptance is to liquify the money commonly tied 
up in open accounts.” 


Then, continuing: 


“You are probably always eager to discover addi- 
tional ways to increase your available supply of working 
capital or speed up the rate of turnover on your money— 
and particularly so now that war taxes payable in cash will 
be falling due, just at a time when probbly the increased 
cost of goods requires increases in working capital ac- 
counts. Trade acceptances are doing as much for an in- 
creasing number of concerns—-and this article sums up the 
experience and methods of 23 of perhaps the most success- 
ful among them. Mr. Fleisher, who made the investiga- 


tion described here, is president of the Notaseme Hosiery 
Company.” 


-A standard form of Trade Acceptance is as follows: 


No. 317 Atlanta, Ga., 12-10, 1917 
Sixty days after date 


$194.00 
Pay to the order of 


One hundred, ninety-four and 100 dollars 


The obligation of the acceptor hereof arises out of the 
purchase of goods from the drawee. 


To: Callum, Finch & Co. 
Birmingham, Ala. 
Due: February 8, 1918. 


Heffner Wholesale Dry Goods Co. 


The Buyer writes across the face of this: 
dates it, marking it payable at 
ment. 


“Accepted,” 
, and signs, as endorse 


Mr. Fleisher’s article follows: 


“This article is an attempt to gather together the practice 
of users of trade acceptances in various lines ot business, for 
there are a number of points on which there might easily be a 
difference of opinion. In theory the trade acceptance is as 
simple as making out an invoice for a domestic shipment. In 
practice there are a number of forms, differing in detail, though 
they commonly adhere fairly closely to the standard form of 
the Federal Reserve Bank. 

We wrote some 60 letters to users or suspected users. 
With the letter went a printed slip on which the answers 
might be indicated by check marks. Space was left for com- 
ment or additional information. ; 

Before discussing in detail the replies received, I wish to 
quote from a letter, recently received, that indicates some rea- 
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LOOKING FORWARD 


Shortly you will have to act upon your 
box requirements for the coming season. 


Have YOU Investigated | 
THE STRONG BOX? 


——= 


Cheaper - Safer - Easier to handle - 
SAVES FREIGHT. 


Here is a transcript from 
a letter just received: 


“Car Strong boxes arrived O. K. 
After packing and shipping them 
out, we want to say we are much STRONG 
pleased with them. Boxes 


‘Please enter our order for an- supplied 
other car, approximately ten thous- b 
and No, 2’s. y 


‘‘We would like to secure the The J. M. Raffel Co., 
Agency for this section’’. Baltimore, Md. 


(name on request). > The Chas. Boldt Paper Mills Co., 
Cincinnati, Ohio. 
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sons why it seems unusually important now to employ such 
means as may prove practicable to render liquid as much of our 
capital as we can. The letter is written by the president of a 


manufacturing concern that has used trade acceptances for 
several years. He says: 


“It is estimated that in this country, approximately 
$4,000,000,000 of capital are normally tied up in dead ledger 
accounts. To the extent that this enormous volume of inert 
capital is converted into self-liquidating trade acceptances 
available for rediscount at the Federal Reserve Bank, we may 
replace capital diverted to war purposes. 


“In this connection, it must be remembered that before 
the first of next June, nearly $3,000,000,000 of taxes must be 
paid out of the profits of business for 1917. Judging the fu- 
ture by the past, a majority of business men wii! not be likely 
to set aside ahead of time the funds necessary to meet these 
taxes. In fact, it is more likely that such funds will be merged 


with permanent or working capital in plant, merchandise, or 
accounts receivable. 


“Manifestly, such assets are not readily converted into 
cash needed for the payment of these taxes. Uonsequently, 
those who have not made proper financial preparation will have 
to turn to the banks for assistance. But at that time banks 
may be unwilling, or perhaps unable, to assume the burden. 
To meet such an emergency, merchandise may ve sacrificed or 
accounts receivable ‘hocked’ at outrageous rates. 

“Trade acceptances will help to assure a definite income 
for meeting obligations at definite times. They may be reaily 
discounted at the bank in practically unlimited volume because 
the bank may, in turn, rediscount them at the Federal Reserve 
Bank, without limit.” 


To consider, then, the results of our investigation of the 
firnfs addressed, 23 answered affirmatively the first question, 
“Have you used the trade acceptance?”” And the same number 
answered “yes” to the second question, “Are you now using 
them?” Evidently none who had attempted their use had 
found them impracticable. It might be mentioned here that, 
while authority was granted to member banks of the Federal 
Reserve less than two years ago to discount domestic trade 
acceptances, several concerns said they had been using them in 
closing accounts as long as four or eight years. , 


The third question, “Do your customers receive them 
well?” brought out an unqualified affirmative answer from 16 
concerns; and the reply “Some do and some do not’’ from 6 
more. Not one indicates an intention of abandoning accept- 
ances on account of objections. Judging from the replies I 
have received from customers of my own when I requested 
them to accept, I am forced to the conclusion that objections 
are usually based on a lack of understanding ot just what a 
trade acceptance is. Naturlly, it is not difficult to clear up 
this point for them. 


One of the users wrote, in reply to this question: 

“We inaugurated the use of trade acceptances in our busi- 
ness almost four years ago and for a long time we found that 
many buyers were decidedly averse to closing their accounts 
with ‘notes,’ as acceptances were often improperly called. 


“We undertook a campaign to educate our customers; 
and our own efforts, supplemented by those of the National 
Association of Credit Men and other organizations, has brought 
about a clearer understanding of the real character of the new 
instrument. 

“We now have little difficulty in inducing our customers 
to ‘accept,’ particularly as we give a special trade acceptance 
discount to them.” 

Some Common Arguments Against Acceptances. 

Many of the concerns, in their replies, indicated that they 

experienced some difficulty at the start in introducing trade 


acceptances. One man summed up thus the objections met in 
his concern: 
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“1. Misunderstanding of the character of the trade ac- 
ceptance, and confusing it with notes. 


“2. Ungrounded fear of the buyer that tune giving of ac- 
ceptances would reflect on his credit at his own bank. 

“3.  Unwillingness of time buyers to assist the seller in 
effecting the economy, when the buyer himself did not enjoy 
any special benefit. 


“4. Reluctance of certain classes of houses to close their 
accounts when by so doing the door was closea on unjustified 
claims, the taking of unearned discount, unwarranted return of 
goods, and other abuses. 


“5. Inquiry among a large number of our customers de- 
veloped the fact that when our request was laid before the 
banker, the new method was ‘damned with faint praise,’ and 
in many cases the buyer was directly advised not to accept.” 

To the fourth question, “Do you make acceptance a con- 
dition of sale?”’ the replies were “‘yes’”—6 and “‘no’’—18. The 
6 who replied affirmatively also answer negatively—an ap- 
parent paradox, that is easily explained by the statement that 
sometimes they insist on the trade acceptance, and sometimes 
they do not. To some of my own customers, for instance, I 
will not extend credit under any other condition on account 


of rating, poor methods of payment, or the unusual amount of 
credit asked. 


“Do you send them out with all invoices?” is the fifth ques- 

tion. Only one concern answered ‘‘yes’’; 19 answered in the 
negative. This one concern is a sawmill in the Middle West 
which has an unusual plan. Another concern sends trade ac- 
ceptances with invoices only to new customers, and to custom- 
ers with whom they have been discussed in advance. 

It is the general practice among the concerns investigated 
not to send acceptances to customers who are in the habit of 
discounting. This was brought out by the answers which I 
received to the next question, number six. 

The Average Amount of Each Trade Acceptance. 

Until I sent out this questionnaire, I thought that ac- 
ceptances were not frequently issued for amounts less than 
$100. Much to my surprise the majority of houses answering 
the question stated that they do issue them under $100, the 
vote being 15 to 5. For small, frequent shipments it will un- 
doubtedly become the custom to issue one piece of paper on the 
first of the month to cover all of the previous month’s ship- 
ments. 

Explanatory literature about trade acceprances, 16 con- 
cerns say, goes to their customers. It may fairly be presumed 
that all of the concerns take up the matter with their custom- 
ers beforehand in some way. In some concerns the salesmen 
explain the plan to customers, and one credit manager says 
that he himself actually covered the territory of each salesman, 
to develop friendly relations and explain the trade acceptance. 

The eighth question read, ‘‘Do you send any explanatory 
literature to your salesmen?’ Only eight answered “yes.” 
Most of the others have taken the matter up with their sales 
representatives in some satisfactory manner, either by letters 
or by personal contact, individually, or in convention. One 
house, it is true, because of peculiar circumstances, does not 
discuss the matter with its men in any way. 

A little more than half of the users discount the trade ac- 
‘ceptances on receipt. The others hold them until near ma- 
turity, then place them through their*banks for collection. One 
or two concerns send them direct to the bank indicated by the 
acceptor. Those concerns that do not have their acceptances 
discounted, probably have that in mind as a potential advan- 
tage, and would do so if they needed the money. Only four 
concerns issuing acceptances under $100 are discounting them 
—probably because many banks are not yet fully prepared to 
purchase small acceptances, as in Europe, where they run as 


low as $1 each, and where the average—at least in France— 
is about $5. 
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CANTON BOX COMPANY 
2501 to 2515 Boston St. Baltimore, Md. - 
PACKING BOXES 


Made up or in Shooks. Cargo or Carload. 


MADE ° 


CRARY BROKERAGE COMPANY 


PACKERS’ SALES AGENT 
WISCONSIN CANNED PEAS 
WAUKESHA, WIS. 


P. A. VAN HEEDEN 
CONSULTING CHEMIST 
SPECIALIST IN CANNING AND PRESERVING 
Analytical, Bacteriological and Research Work. Factory Efficiency 

Servi Engineering. ; 


ce. Chemical x 
88 Tonnele Avenue JERSEY CITY, N. J. 


TRADE-MARKS REGISTERED. 


It is important that your brands be duly registered in the Patent 
Office to safeguard the title and stop unlawful u-e or unintentional 
duplication. The registration records should be searched before putting 
new brands in use. This frequently prevents complaint and lawsuit by 
one who has registered. 

My charges for search or registration nominal. 


EDWARD DUVALL 
Bond Building. Washington, D. C. 


PEA VINE STACKERS 


Keep your ground clear and save the 
wages of from five to ten or more men 


Self Contained in Steel Frame and 
Driven by Motor, Engine or Shaft. 


SIMPLE EFFICIENT 
CATALOGUE P-24 


WELLER MFG. CO. 


CHICAGO. 


ZASTROW’S 


IMPROVED SQUARE O 


THESE BOXES are square, so that when the square cars filled 
with oysters are run into them. they fill the Box as full as prac- 
tical, leaving verv little unused space for the live steam to fill 
re They are made of % inch plate steel. riveted together with 
inch rivets, all seams and joints are fitted and caulked care- 
fully, the frames are filled with pa and fitted with two 
swinging doors, the tracks are y tened to the heavy 
angles forming the corners of the Box. Every Box is furnished 
with steam pipes, safety valves, steam gauge, and all valves 
. cars, but are 
to any desired length. 


SCHLUTTER-ZASTROW MACHINE CO,, Inc. 


Successors to GEO. W. ZASTROW 
1404-1410 Thames St. Baltimore, Md. 


and 
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Question number 12 reads, “Do you allow an extra dis- 
count to customers for accepting?” This problem is arousing 
a great deal of interest, those who are opposed to the practice 
taking a very firm stand. Nine concerns that replied allow 


from % to 1 per cent; but one of the nine intends to cut out j 


the premium in the future, and will also attempt to make ac- 
ceptance a condition of sale. 


My own thought on this subject is that one of the impor- 
tant points in favor of the trade acceptance from the whole- 
saler’s point of view is the ability to discount in order to se- 
cure immediately the money invested in the merchandise. Our 
regular terms on open accounts are 2/10 or 1/10-60. We are 
allowing 1% per cent for a 60-day acceptance, on the theory 
that this additional discount is made up to us by the fact that 
on open accounts we pay 2 per cent for our money in 10 days. 

Those who can bring their customers to understand the 
benefits of the plan to the business community are possibly 
wise in retaining to themselves the results of turning their 
capital more frequently, reducing their borrowings, and lower- 
ing their discount rate; for one of the strong arguments in 
favor of trade acceptances is that they will sooner or later re- 


duce prices. Right now is when the average merchant wants 
his prices reduced. 


One correspondent, writing very fully on the subject in 
reply to the questionnaire, said: “Almost every article that I 
have read on this subject has stated that some concession 
should be allowed for signing the acceptance, and I think this 


is going to get us into trouble in the future, just as the cash 
discount has.” 


One man who replied, however, says: ‘Realizing the sub- 
stantial advantages to ourselves arising from the use of trade 
acceptances, we have considered it wise to offer a ‘special ac- 
ceptance discount’ to our customers. In reaching this con- 


clusion we not only considered the interest of our own busi- 
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ness, but paid some regard to the intent of the Federal Re- 
serve Act. 

“The Federal Reserve banks will -rediscount trade ac- 
ceptances at a preferential rate 1% of 1 per cent lower than 
for the same character of promissory notes. We do not believe 
that it was intended that this preferential rate should afford 
a saving for the member bank or the seller, but that it should 
be passed along to the buyer in order to encourage the produc- 
tion of acceptances. 

“The giving of ‘special acceptance discounts’ has been 
more effective in producing results for us than all arguments 
combined. We consider that the time buyer who refuses to 


make an outright saving when he can so readily do it invites 
inquiry into his good faith.” 


Why Some Concerns Allow Extra Dating. 


A substitute for extra discount is extra dating, which eight 
houses allow. One or two of these give the customer his choice 
of taking a cash discount, a smaller discount for a term ac- 
ceptance, or a net acceptance for a still longer time, generally 
30 days additional. 

The question of form is interesting. It is almost the first 
that comes to the mind of the prospective user. Two sample 
forms, different in some details, are shown on page 37. 

The smaller form has been suggested by the Federal Re- 
serve Board in response to requests. The other form is that 
used by a St. Louis concern. It resembles the rederal Reserve 
form very closely, but has been changed in some minor respects 
to suit the individual needs of the concern. Note that this con- 
cern’s trade acceptance is attached to the invoice at the bottom, 
and can be torn off and returned by the customer. A complete 
explanation of its use and purpose, and the method of filling 
it out, is printed on the back of the invoice. 

The form used—nearly all of the concerns agreed—should 
always be as simple and as clear as possible, the explanation 


GUARANTEED MACHINERY 
CANNERS AND PRESERVERS 


Awarded Gold and Silver Medals at Panama-Pacific Exposition 
If it is the best——we sell it. 


SPRAGUE CANNING MACHINERY COMPANY 


Eastern Branch 
37 S&S. CHARLES ST. 
. BALTIMORE 


Coast Representative—Premier Machinery Co., 16 California St., San Francisco 


FOR 


222 N. WABASH AVE. 
CHICAGO 


4 | 
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LABELS 


are made by 


The House Stecher 


We Excel in New and Original Designs 
Our Labels are of the highest class 


Stecher Lithographic Co. 
Rochester, N. Y. 


Eureka Soldering Flux 


It is a well known fact that Eureka Soldering Flux through its many years of uninterrupted service has proven 
to be the ideal flux for cannery use. It continues to be the favored flux in the canning industry because of its 
superior quality and general reliability. 


— MANUFACTURED ONLY BY — 


THE GRASSELLI CHEMICAL COMPANY 
MAIN OFFICE CLEVELAND, OHIO 


FOR SALE AT FOLLOWING BRANCHES AND AGENCIES 
New York Boston, Mase. _— Milwaukee, Wise. 8. 0. Randall's Son THE GRASSELLI CHEMICAL CO., LTD. 
neinn cago, . raul, nn. more 
Birmingham, Ala. St. Louis, Mo. Philadelphia, Pa. C. W. Pike Company Toronto, Ont. Montreal, Que. 
Detroit, Mich. New Orleans, La. Pittsburgh, Pa. San Francisco Hamilton, Ont. 
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to to £0 with it should be full, but not involved. It should be 
made clear that it differs from an open book account only in 
being written and in being rendered negotiable. Finally, the 
words “note” and “draft” should not be useu im connection 
with it—they convey ideas which should never be associated 
with the trade acceptance. 


Of course, the proof of its value is to be found among 
those who have used it. Here is qa letter that tells one con- 
eern’s experience in introducing and using the trade accept- 
ance: 

‘“‘We have been using trade acceptances for just about one 
year. When we started considering them our bankers told us 
they doubted whether customers would give tne acceptance. 
We tried it, and followed each invoice by a personal letter, ex- 
plaining the acceptance. As an inducement we gave the cus- 
tomer 30 days’ extra time, but made it very plain that it was 
optional whether he should accept our terms on open account 
or give us the acceptance and take longer time. If a response 
did not come through in a few days we followed this letter with 
another. By this plan we had the merchants falling in line 
even before we converted our sales department and salesmen. 

“It was not long, however, until our sales department 
saw that it was an opportunity to increase sales rather than a 
means of reducing them, as they had feared at first; and since 
the salesmen have fallen in line we are getting fine results. We 
have found that 95 per cent of our acceptances have been paid 
direct to the bank from the very beginning. Some few pay- 
ments have been made to us direct, but in the beginning we 
used a postal card which we sent to the customer about 10 days 
before the acceptance was due. The card called attention to 
the fact that the acceptance would be due on such and such a 
date, and instructed the customer to make his payment to the 
bank and not to us. By this campaign of education we feel 
that we have about covered our territory, and we are now send- 
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ing very little literature on the subject. Our customers under- 
stand them; and by January 1 we expect to be getting at least 
$100,000 in acceptances per month. — 

“They have helped us in many ways. Sometimes we have 
a lot of merchandise that we want to turn and the merchant 
cannot pay for it in 30, 60 or 90 days. ‘By extending a little 
time and making an acceptance, we have been able to turn big 
lots of merchandise which we have given to our customers to 
trade on. They have given us an acceptance in return, and by 
paying only a little interest we have had our money and feel 
that we have done a good merchandising act both ways.” 


How One Concern Introduced Trade Acceptances. 


In conclusion, I wish to quote at some length from the 
letter of a successful user—he is the general manager of a 
manufacturing concern. His experience will undoubtedly prove 
helpful to others who may be planning to adopt trade accept- 
ances in preference to the open account. He suys: 

“For more than a month before we put our trade accept- 
ance plan into effect we were constantly working on our sales- 
men, using as a basis the arguments set forth by he Federal 
Reserve Bank of Cleveland, in its eight-page pamphlet, ‘Why 
Accept?’ In addition we set forth the negatives—the abuse of 
our present terms, the need of having our salesmen collect 
many past due accounts, the elimination of discounts, and the 
general shortening of terms on the part of the paper mills and 
other sources of supply for our raw materials. 

“In response to our first letter to salesmen, a few objec- 
tions were raised. The second letter mentioned a definite date, 
December 1, 1916, for the new terms to go inw effect, gave ad- 
ditional instructions, enclosed another copy of the pamphlet 


‘Why Accept?’ and set forth definite arguments in favor of 
trade acceptances in our particular line. Strange to say, less 
than 2 per cent of our sales organization objected to the plan, 
after they received the final instructions. 


substance. 


Let us send you a sample of Liberty 


Chicago, IIl. 
431 So. Dearborn Street 


AND THE GREATEST OF THESE IS FLAVOR 


The Government controls the Price, 
The Farmer controls the Product, 

But the Canner controls the Flavor. 
And the Greatest of these is Flavor. 


To produce that tasty Colonial Flavor so much in demand, 


Use Liberty Salt 


With absolute freedom but according to taste, for Liberty is 99 7/ 10% 
Pure calcium Chloride, and contains no alkali or other hardening 


Your canned foods flavored with Liberty Salt will be trade builders 
for you for years after the war, for your label must become known to 
thousands of new customers while the war lasts and if backed by 
Liberty flavor, cannot help but produce many repeat orders. 


THE COLONIAL SALT CO. 


Akron, Ohio 


Buffalo, N. Y. 
The D. S Morgan Building 


= 
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Fertilizers Pay Better Than Ever 


‘Topay a bushel of tomatoes, peas, sweet 
corn, or other canning crop, will buy more 
fertilizer than it would before the war. 


The increase in crops produced by fertilizer will sell for 
more than it did before the war. 


Fertilizer paid you then—it will pay better now 
How it works out with Tomatoes 


Use fertilizers to boost your production and profits 
Order your spring fertilizer now. Haul it to your storage 
house immediately upon arrival, and be ready at planting 

time. Late orderers may be disappointed. 
Help the railroads and yourself 
by aint: spring fertilizers now 
Send for Literature to Department 36 

Soil Improvement Committee 

of the National Fertilizer Association 


Postal Telegraph Bidg., Chicago The Munsey Bidg., Baltimore 


STICKNEY'’S PLUNGER FILLER 


FOR No. 2 CANS AND UNDER 


Price - $250.00 


This machine will 
handle goods that 
have to be forced; 
Like Corn, Succo- 
tash, Berries,Clams 
Minced Clams, To- 
mato Pulp, Etc. 


Capacity: 2000 Per Hour 
HENRY R. STICKNEY 
PORTLAND, ME. 


NEW ENGLAND AGENT FOR 
SPRAGUE CANNING MACHINERY CO. 


IT TAKES THE BIG PEAS OUT FIRST 


The above is an il 


illustration of our New weit ity, occupies ll floor space, does perfect grading—and in a short t'm 
will uve tts cout in te the whieh ch opdinarlly taixed in Wik larger wh on graded machine 


THE SINCLAIR-SCOTT COMPANY - 


MANUPACTURERS OF 
CANNING HOUSE MACHINERY 


Wells & Patapsco Streets, BALTIMORE, MD. 


a» 
: 
~» 
ne CaseTomatoes 
wi uy I7TOLbs. Fertilizer 
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“In one of our branch offices, however, doubts were ex- 
pressed by some; but these were dispelled by an interesting 
incident. A semi-monthly meeting to discuss sales problems 
was called on Saturday, December 2, the day after our plan 
went into effect. Ten men answered the roll call, one was ill, 
and one was said to be closing a sale. Trade acceptances and 
our new terms were being warmly discussed. All 10 salesmen 
were eager to comply with instructions from the sales depart- 
ment, but they felt it impracticable and thought trade would 
be lost if the new terms were strictly enforced. 


—And Then the Salesmen Became Boosters. 


“The question had been debated nearly two hours when 
in came the twelfth salesman. All were eager to know if he 
had been successful in closing his sales—and when he held up 
an order in four figures, in a chorus they demanded to know 
if it were sold subject to a trade acceptance. With a broad 
grin the salesman replied, ‘Yes, and I have spent two hours 
explaining all I know about trade acceptances, because ‘the cus- 
tomer wants to adopt it in his own business. 

“The branch manager, in reporting on trade acceptances, 
said this incident ended the discussion. Everyone in the 
agency is now a loyal booster, and considers the time con- 
sumed in explaining it to customers much less than that for- 
merly wasted in collecting past due accounts. 

“We sent out about 10,000 trade acceptances in the two 
months of December and January. A total of three objections, 
apparently serious, came to the general manager’s‘desk. Each 
was thoughtfully answered, and, we believe, satisfactorily. 

“We have made it a practice to present a ‘trade acceptance 
register’ to each customer who accepts. Our own acceptance 
is entered by one of our clerks on the first line of the first 
page, to show the customer how to make a correct entry of 
each trade acceptance that he endorses. Most customers ac- 
knowledge the receipt of this ‘register,’ and many have written 
us to express their thanks. 

“We deal with nearly all classes of manufacturers, whole- 
salers, and retailers, and are especially pleased with the suc- 
cess of the plan. We cannot see any possible objection to 
adopting it permanently in our business.” ‘ 
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CARE IN BUYING “WET” BEANS. 
National Canners’ Association, 
Baked Bean Section. 
Office of Chairman. 


Gibson City, Ill., Dec. 26, 1917. 
As Chairman of the Baked Bean Section, I feel that it is 


- consistent that I address you a this time on the subject of 


“wet” beans, or those beans containing an excess of water 
which exist in large quantities in Michigan and other States 
this season. These are the beans which the Food Administra- 
ion at this time grants special permits to can upon the proper 
filing of application. 

It is proper that the bean canners should co-operate with 
the Food Administration and do their part in saving this val- 
uable food which will mold if not artifically dried or put into 
cans before weather conditions prevail which will start mold 
growth. The drying facilities in Michigan and in the country 
at large are entirely inadequate to dry and save all of the wet 
beans which are now endangered, hence many of them must be 
put into cans or they will be a total loss as far as human food 
is concerned. ° 

Attention is called to some of the problems which con- 
front canners in the handling of wet beans. It should be re- 
membered that the food loss is not reduced if these beans. be- 
come musty in canners’ hands instead of the growers’ or deal- 
ers’ hands, the only difference being that the canner will sus- 
tain the monetary loss. 

Beans containing from 20 per cent to 30 per cent of water 
should be bought with a full deduction for every ounce of ex- 
cess water. Many beans are being sold to canners which con- 
tain from 24 per cent to 30 per cent moisture. This is an ex- 
cess of 8 per cent to 12 per cent and no deduttions for moisture 
are being made in many cases. Therefore, in every 100 pounds 


SPEED OF WORK 


Means Big Saving to the canner. 


Morrall Bros. 


_ 
MORRAL, OHIO 


HUNTLEY MFG. 


MONITOR-MORRALL HUSKERS 


Will husk more corn and do it Better than 
any other ever made—turning it out 


Why Dont You Try out This Money Saver 


SILVER CREEK, N. Y. 


Cleaner and freer from silk 


CO. 


a P 
é/ 
~ 
and unbruised. 
. 
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“THE INVENTION ALL ADMIRED, AND EACH HOW HE 
TO BE THE INVENTOR MISSED, 80 EASY IT SEEMED WHEN FOUND, 
WHICH YET UNFOUND MOST WOULD HAVE THOUGHT IMPOSSIBLE.” 
—Milton. 


The Hughlett Can Lacquering Machine 


USED ALL OVER THE WORLD 


We are now making a special feajure of mailing to any address on request a Sample Lacquered Can of a Bright Golden Color 
with a Handsome Strip Label Attached. This can represents what is considered today by many leading packers to be the sefest, best 
and most attractive canned food packoge on the market. Write Us For This Can; It Will Interest You. 


SEELY BROS. Sole Manuiacturers Blaine, Wash., U. S. A. 
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of beans the canner is paying about 18c per pound for 8 to 12 
pounds of water. If :a lot of beans showing a 28 per cent 
moisture test is bought at 13c per pound without a moisture 
deduction, the canner is actually paying about 14144c per pound 
for beans and incidentally about 10 pounds of water at 13c 
per pound plus the freight. Thus, on a car of 60,000 pounds 


of beans there is an initial loss of $780 on account of excess 
water. 


It is, therefore, important for every canner of wet beans 
to procure a moisture test without delay and insist upon a full 
allowance for excess moisture in each purchase made. He 


should be prepared to test beans for moisture himself, so he 
will know at all times whether he is buying beans or water. 

In handling these beans the canner is certain to encounter 
considerable loss on account of occasional bags or lots, if not 
entire cars, going musty on his hands. The three-things essen- 
tial to mold growth or musty beans are excessive*moisture, suit- 
able temperature, and suitable environment. The mold spores 
are always present on all beans and when there is more water 
in the bean than is required to maintain its normal moisture 
equilibrium, the excess is available for mold growth. Molds, 
at least most of them, do not require high temperatures to 
favor germination, and as the respiration process of the beans 
is capable of generating sufficient heat for this in real cold 
weather, provided the environment is favorable, you will real- 
ize that the problem of keeping these wet beans sweet until 
they can be put into cans simmers down to the one: question 
of environment. 

The environment conducive to mold growth frequently 
exists in the ordinary practices of handling beans. A tight box 
car in which are loaded several hundred bags of beans fur- 
nishes ideal environment and should a tight car heavily loaded 
with wet beans be several days in transit without the car being 
ventilated or the beans shifted from a constant position in the 
ear, the chances are about fifty-fifty, provided the outside tem- 
perature is below freezing; but should this car be delayed in 
transit, which is not at all unusual, and be ten days or more 
in reaching destination, and then, too, should the weather turn 
warm, above freezing, you may feel perfectly assured that the 
beans will all be ‘‘musty’’ and, therefore, illegal as human 
food when the car is opened. 
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If you have wet beans in storage at your factory you 
should keep them where there is a bountiful circulation of 
cold fresh air, and you should make it a practice to move each 
bag every day. This does not mean that you should truck the 
entire lot of beans from one place to another in your warehouse 
every day, but you should keep your bags in rows, standing on 
end, with several inches of space between the rows. One day 
you should throw each bag in the row in one direction, for in- 
stance, they might lean west; the next day go over each row 
and pull each bag over, so that it leans east; repeat this opera- 
tion daily. This apparent inconsequential movement of bags 
agitates every bean in the bag and creates a minute circulation 
of air which will keep the beans from molding many days after 
they would have been lost otherwise. Remove them from the 
car the minute they arrive and take a moisture test of them 
immediately, with a standard moisture testing apparatus, which 
you should procure for this purpose. If they show a greater 
percentage of moisture than they are invoiced to contain; I sug- 
gest that you get into touch with the shipper by wire or long- 
distance phone before accepting them. 


~ I don’t want anything that I have said to be construed as 
an act to thwart the Food Administration's desire to save these 
wet beans. They should be saved and it is up to the bean can- 
ners to do their duty and co-operate with the Food Administra- 
tion in the carrying out of their plans. I do feel, however, 
that I would be-derelict in my duty to the bean canners if I 
should refrain from warning them of the hazardous undertak- 
ing which they are assuming, and outline to them to the best 
of my ability those pitfalls that they must evade if. they suc- 
cessfully carry out the plan proposed for conserving this enor- 
mous quantity of valuable food which is destined to certain de- 
struction unless we bean canners rally to the support of the 
Food Administration and can them while they are perfectly 
sound and wholesome. This we must do, but we must proceed 
with caution and guard against not only a loss to ourselves, 
but also against the greater loss which the whole country will 
sustain if these beans are not carefully and properly handled. 


Respectfully, J. W. McCALL, 
Chairman of the Baked Bean Section. 


or less. 


made. 


“AMS” No. 128 HIGH SPEED DOUBLE SEAMER 
Capacity 60 to 70 Cans Per Minute 


Straight Line Automatic Can Feed, which means high 
speed without spilling contents. 


‘No Cover—No Can; No Can—No Cover’’ device. 
Changes from one size can to another in fifteen minutes 


No cams or levers to get out of order. 
Lubrication perfect. 


Adjustments require no skill, and are easily and quickly | 


All parts easy of access. 
Cost of upkeep very small. Worn parts easily replaced. 


We build complete lines for the canmaker or cannery. Let 
us quote you on your next proposition. 


THE MAX AMS MACHINE CO., Chas. m. Ams, President Bridgeport, Conn., U. S. A. 


Chicago Office, 39 S. La Salle Street 


Completely Automatic 


Th 
it 
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Cap Hole aiid CANS Both Styles the 
Open Top (Sanitary) very best obtainable 


FIVE GALLON PULP CANS 


ROUND AND SQUARE 


LARA CAPACITY: Unexcelled Shipping Facilities—Rail and Water © 


W. W. BOYER & CO., BALTIMORE, mp. 


EDMUND C. WHITE, Managing Partner 


MAIERS , FOR RUSTY CANS 
Also, colored lacquers for all 
tw toch Setore they rust ‘and 
save on “swells, rusties”’, 
clause. 
JOHN G. MAIERS’ SONS 


BALTIMORE, MD. 


H. D. DREYER & CO., Inc. 


MANUPACTURERS 


BOXES and BOX SHOOKS for the CANNER 


AND SPRING STREETS, BALTIMORE 


BOYLE 


CAN COMPANY 
Manufacturers of PACKERS AND SANITARY CANS. 


| 
QUALITY quauiry 
W.W. BOYER & CO., eactimore, mv. 
FIRST 
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THE 


ALMANAC 


OF THE CANNING INDUSTRY | 2 
WILL BE ISSUED ABOUT JANUARY 15th, 1918. 


Statistics of the Packs, Prices and other data not easily obtainable elsewhere. 


THE ONLY REFERENCE BOOK OF THE CANNING INDUSTRY. 


SOME OF THE CONTENTS: 


The Market Review, monthly, for 1917 Text of Food Conservation Law. 
Tomato Packs since 1891}to 1917 Rules and regulations under License. 
Official: Weights to use on labels. Cost Accounting System 
Corn Packs since 1905 to 1917 Census of all articles and values. 

Pea Packs since 1906 to 1917 Monthly range of Prices, ’16, ’17. 


Range of prices since 1883 to 1917 , Salmon Packs 16 and ’17 © 

Season of packing various articles. Weights for all fruits and vegetables. 
Arbitration Committees, Growing Time Corn and Peas. 

System of figuring delivery freight charges. A Complete List of Machinery and supplies 


Carload Capacity—Cans and Goods. and those who sell them. 


AND 101 OTHER IMPORTANT ITEMS-JUST WHERE YOU CAN ALWAYS FIND THEM 


BE WARNED!! 


There are a large number of canners, brokers and supply men preparing ‘copy’ or considering advertising in this Alma- 
nac. Men who are not advertising extensively this year see the opportunity to keep their names constantly before the whole in- 
dustry, every day in the year, at small expense, and want to take advantage of it in this Almanac. 

They must now act, as we go to press on January 15th. 

This is notice to send ‘‘copy’”’ at once. 


Every year there are many who regret their delay; last year at Cleveland we were asked to print special inserts and place 


in the copies of the Almanac we distributed at the Convention, offering to pay the expense and full rates, but we could not. It 
will be their fault if they are left out of this 1918 Almanac. Be warned! 


A WORD TO THE WISE— 


THE CANNING TRADE 


THE JOURNAL OF THE CANNING INDUSTRY 
BALTIMORE, MD. _ 


TO ADVERTISE 
OUGHT TOBE SUFFICIENT. 


. 
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CALIFORNIA MARKET 


(Continued from page 14.) 
poration has three large cases here filled with an assortment Kook-More Koils 


of Del Monte canned fruits and vegetables, the brand that was 
awarded the grand prize at the Exposition in 1915. Libby. 
McNeill & Libby are well represented with a display of fruits 
and vegetables from their plant at Selma, Cal., while the Al- 
pine Milk Company has a case filled with cans of Alpine milk 
packed at its plants at Hollister and Gonzales. The Workman 
Packing Company, of San Francisco, has a display of tamales, 
enchilidas, raviolis, chili con carne, liver paste and kindred 
specialties, while George E. Craig demonstrates the superiority 
of Northern California olive oil with a display from Merced. 
Coast Notes.—Work is now under way on the erection of 
a large addition to the plant of the Kings County Packing 


Company at Armona, Cal., the estimated cost ot the improve- 
ments being placed at $35,000. This concern has been busy 


of late on canned raisins, a specialty on which it has worked 
up a large business, and which has proved to be quite profit- 
ble. When the addition to the cannery is completed it is 


planned to handle tomatoes, sweet potatoes, pumpkin and Double the Capacity of 


other vegetables, as well as fruits. Y + 

The Lodi Canning Company, of Lodi, Cal., which is con- ks 
trolled by C. E. Pike and H. K. Defendorf, of that city, has our an 
completed plans for the construction of an addition to the ‘ 
plant, which will cost about $40,000. The plans provide for ening 
the erection of a building 140 by 180 feet, equipped with the 


i 
latest machinery for handling fruits and vegetables. Daten te 
The Sunlit Fruit Company, of Berkeley, Cal., has brought valves, fittings. ete , necessary with other makes. 


its packing season to a close, and is now engaged in making Write us for further particulars before covering your requirements 
deliveries. Additional land has been purchased and before the indo a eee 
opening of the new season other buildings will be erected. ; 

The annual meeting of the stockholders of the Alaska 


Packers’ Association will be held at the headquarters of this . Up NDALL’ 600: 

concern in the Wells, Fargo & Co. Building, San Francisco, on 5 0 RA 8 SON, SALTHSSRE, GB. 

January 15th, when a board of directors will be chosen. 
BERKELEY. 
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THE TRADE COMPANY 


A. I. Juper, Manager and Editor 
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Telephone St. Paul 2698 


Tue CANNING TRADE is the only paper published exclusively 
in the interest of the Canned Food Packeis of the United States and 
Canada. Now in its 41st Year. 


TERMS OF SUBSCRIPTION. 
Payable in advance, on receipt of bill Sample copy free. 
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Packers are invited and requested to use the columns of Tur 
Canning Trapg for inquiries and discussions among themselves on 
all matters pertaining to their business. 


Business communications from all sections are desired, but 
anonymous letters will be ignored. A. I. JUDGE, Editor. 


Entered at the Postof fice, Baltimore, Md.,as second-class mail matter 


BALTIMORE, MONDAY, JANUARY 7, 1918 


ANNUAL CONVENTION—BOSTON, FEB. 11-16, 1918. 


As there are many now looking forward to the An- 
nual Convention in February, which this time meets at 
Boston, Mass., it would be well’to make your hotel ar- 
rangements early. Apply to F. C. Gillmore, Secretary of 
the Boston Hotel Association, 100 Boylston Street, Bos- 
ton, who has charge of all this work. This will save time 
and trouble and insure good attention. 


EDITORIAL JOTTINGS. 


It looks like the right of way for freight—vva1, coke, etc., 
first—and the wrong way for passengers, on the railroads. And 
who will say anything against this? It is stated the “Boston 
train’? on the Pennsylvania has been taken off. 


The Government intends to clear up this freight conges- 
tion, and to get all industries well under way, through a 
proper supply of coal, first and then of a free and unhampered 
supply of materials, and if the traveling public suffers while 
this is being done, it will have to take its medicine. 


Probably by the time you are ready to leave for the big 
Boston Convention all this trouble will have been straightened 
out; and it is to be hoped so. Of course, the canners can be 


acquainted with their duties to the Government and the people, 
under the present stress of war, without going to the Boston 
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Convention. But considering the importance of the industry 
as a whole to the conduct of the war, this big Convention is 
an essential, and should be protected rather tnan hampered. 


If the two days’ and two nights’ discussion before the Ex- 
ecutive Committee meeting at Washington, Christmas week, all 
on the question of dealing with the Government, may be taken 
as a criterion, the Boston Convention will last a month and 
not a week. This was in no sense a “‘wrangle;’ just the con- 
trary. Patriotism ruled supreme in the minds and wills of 
everyone, the long discussion resulting from an effort to best 
serve the Government, and to make certain the full supply of 
canned foods of all kinds needed. The aim was to iron out 
every possible hitch and to insure a smoothly working plan 
which would supply the Government, and the people, with a 
maximum amount of canned foods, grown on a maximum acre- 
age of canners’ crops, and produced at the lowest possible cost. 


Mr. C. H. Bentley, big canner and member of the Food 
Administration, urged his hearers to stop thinking about the 
future—after the war, saying that any nation is lucky if it 
comes out of a war with as much as it had when it went in, 
and that all industry is necessarily in the same position; that 
we must stop thinking so much of trade and business, and 
think more of how to win this war, or we will have no trade 
or business to think about after the war. War means sacrifice, 
but when profits are threatened every man seems to think him- 
self harmed and oppressed. Unless we make sacrifices now 
we will learn what real oppression means. Everything is being 
done that can be done by the Government to protect profits 
and encourage business, but if the business man is going to 
pause and hesitate, or be aggrieved, because he cannot see the 
big profits he anticipated, the very troubles he fears will be 
brought on the more surely and the more quickly. We must 
have confidence in our Government, and not set our personal 
opinions above Governmental action, realizing that the Gov- 
ernment is in a better position to see and understand these big 
questions than any individual possibly could be. Every busi- 
ness man is as much a soldier in the ranks as the men who 
carry the guns; but business has yet to learn that success de- 
pends upon quick obedience and harmonious action, a sacrifice 
of personal opinion or desire to the welfare of all. And Mr. 
Bentley ended his remarks saying: “If you believe in prayer, 
pray now that we may do all in our power to help win this 
war, and to do our share well.” 


One of the most insidious German propagandas launched 
in this country is that against Mr. Hoover and the Food Ad- 
ministration. On the street and in the cars one’hears such ex- 
pressions as “Hoover has raised the prices of foods,” ‘‘Hoover 
is working with the hoarders,”’ etc. Every canner, broker or 
supplyman in this industry should constitute himself a member 
of a special guard to refute these lies, and go out of his way 
to counteract this demnable propaganda. Think what would 
have been the condition in this country by this time, if some- 
one had not stepped in to put a hault to the selling of foods 
and supplies to hungry bidders from Europe. Europe would 
have taken every ounce of our foods, coal, petroleum, supplies, 
etc., at from two to ten times the prices we are paying, leaving 
our own people hungry and cold and without supplies, had not 
the Food Control Law been passed at the behest of Mr. Herbert 
Hoover, and enforced by the Food Administration, as it is so 
well enforcing it now. England is suffering from not having 
taken this precaution earlier, and it is now known that the 
reverses which Italy recently suffered came directly from the 
fact that her people were starving and freezing because her 
resources had not been controlled and guarded. A starving 
nation is a beaten nation, so the first requirement is to feed 
the people. Mr. Hoover did not want to deprive Europe of 
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supplies which it needed so badly; just the contrary. But he 
foresaw this result, and in its place wished to build up a careful 
accounting of our needs, then of our suppies, leaving the sur- 
plus for our starving allies in Europe. ..That is what he is 
doing, and he calls upon the canners to do well their full 
share in adding to these supplies, and is likewise appealing to 
the growers to do their share in the production of the crops, 
that the canners may come up to what is expected of them. 


You are the men behind the commissary departments, and 
you will perform your whole duty, not for the profit there is 
in it, as in the days of peace, but that the war may be won. 
Then when the war clouds have passed, and peace returns, you 
will be in position to reap a full share of profits, and have won 
the reward your good actions merit. There will be no dull 
years for the canning industry ever again, we believe; and if 
the war ended tomorrow there would be even greater demand 
for every can of goods possible to produce than there is today. 


As Brokers View The Market 


Latest information from many sections of the country as 
viewed by the leading Brokers—The canned food 
situation as IT IS—Reports mainly by wire. 


BALTIMORE, MD. 


Baltimore, Md., Jan. 5th, 1918. 

Unfavorable weather conditions, apparently, do not bar 
shipments of canned foods when they are needed by the job- 
bers to supply actual demands from consumers. Contrary to 
expectations, business done here during the last two weeks 
was largely in excess of that done in the same period one year 
ago. Four or five articles, tomatoes, corn, kraut, sweet pota- 
toes and spinach, were purchased in lots of one or two car- 
loads, and the orders for them came from markets widely sep- 
arated, indicating that this market continues to be the cheapest 


source of supply. At the close of the week the outlook favors 
a higher range of prices for those articles which are not unaer 
license control. Owners of canned foods need have no fear of 
any lower prices coming before the next canning season. 

On the rialto the tomato market is the most interesting 
subject of conversation. The visible supply of that article, or 
rather the question of what has become of the supply that was 
visible, is a conundrum that has not yet been solved satisfac- 
torily. The reports of stocks on hand filed by the canners with 
the Food Administration early in December, would throw light 
on the subject, but they are not open to the public, at least not 
as yet. The official statistics of the pack of 1917, soon to be 
published by the National Canners’ Association, are expected 
to show that the output was the largest ever made, not except- 
ing 1914, when it was 15,222,000 cases, and it taxes one’s cre- 
dulity to believe that it has all, or nearly all, gone out of the 
hands of the canners within four or five months. However, 
enough is known to warrant the belief that there is a firm 
market ahead, and that purchases at today’s quotations are 
safe. 

Spinach has been a steady seller, and the market will take 
the stocks remaining here without much effort. Sweet pota- 
toes continue to be active, with good prospects ahead for an 
advance. Kraut is another one of the consistent sellers and 
is expected to do better. These three articles may be bought 
with confidence. 

Corn is wanted at a shade under the quoted prices, but it 
is held firm with light offerings. Peas, string beans and the 
other vegetables are dull and uninteresting. The stocks of 
them are almost negligible, excepting soaked peas. 

Little or nothing was done this week in any line of canned 
fruits, and there are no developments concerning them worth 
mentioning. The small stocks here will cut no figure in the 
market from now on. The extremely cold weather has hurt the 
fruit trees, but the extent of the damage has yet to be ascer- 
tained. 

The coldest weather, and for the longest period, within 
the last seventy years is the record here of the last three 
weeks, according to the weather bureau. In consequence, the 
canners of cove oysters are unable to operate their factories, 
and the supply on hand is extremely small. The scarcity of 
oyster shells causes a strong market for crushed oyster shells 


for poultry. THOS. J. MEEHAN & CO. 


THE MODEL SHOP" 
DETROIT 


OMAHA 


CHICAGO 


CINCINNATI 


PERFECT LABELS 
CALVERT 
LITHOGRAPHING 


MAINE MARKET 


Nothing of note to report—Maine is having the coldets 
weather ever known—Factories closing for want of 
coal—Railroad trouble continues— Corn quiet. 


Portland, Me., Jan. 3, 1918. 

A “short horse soon curried’—there is no real canned 
foods news. I can only speak of causes that are now affect- 
ing the trade—or perhaps “‘afflicting’’ would describe it better. 
Anyone who can say nothing and make it interesting should 
be the reporter in these times. 

Weather.—The very coldest Maine ever knew—all records 
broken, as well as many thermometers. We have had a full 
week when zero at noon was called warm, and 20 below in the 
morning looked like “coming of Palm Beach suits.’’ The writer 


has been experiencing country weather—out in the sweet corn 
section, and could tell some stories so cold as to cause doubt 
in many city minds. Even Portland has not had colder than 
22 degrees below, while 30 to 36 has been every day quality in 
the country. 

Coal Shortage.—What was termed ‘newspaper scare 
heads’’ has become facts too apparent to be discounted. Fac- 
tories are closing up, churches and schools closed for an in- 
definite period, City Hall, fire stations and other public build- 
ings opened for the suffering poor to “come in and get 
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warmed,” street railroads cutting coal use in every possible 
way in order to get power to run. The writer, a packer of 
canned foods, has had reason to know something about coal 
shortage, having recently had two cars of coal for factory use 
commandeered by naval authorities, leaving his packing plant 
out, so that green wood is the fuel now used. Running boilers 
on green hardwood, just cut from the forest, is no fool job. 

Railroad Txoubles—Do not grow less. Car shortage, con- 
gested yards, lack of motive power, are more noticeable than 
ever. Again the writer can speak from inside knowledge. Re- 
frigerator cars are at a premium; it is no use to route over any 
special lines. B/Ls must be left with routing to be filled in 
by railroad officials. Cans coming from can making factory, a 
usual 4-day trip, may be 4 weeks arriving. For instance, this 
factory has four cars ‘‘on the way’’ somewhere in transit (not 
France), and factory at present idle, waiting. Railroad agents 
are forbidden by the “powers that be’’ to do any more “tracing 
cars.”” The demand for “tracers” became so imperative that 
it could not be done longer; clerks enough to make an army 
corps would be needed. 

Maine Corn—Is in good fair demand,and price up to $2:25 
f. o. b., cuts no ice for fancy goods. The stocks are small and 
growing ‘‘more beautifully less.” 

Sardines.—The surplus is light; buying is also light, as 
prices have been established, and are not supposed to go 
higher. 

Baked Beans—Are not being packed, ‘‘not so you would 


notice it,’’ even if license is secured. Stock to pack is too high 
and ‘“‘wet beans” cannot be shipped from the West to Maine 
packers, unless with great risk of moulding en route. ‘“Some- 
time—when the clouds roll by”—we trust to write in a more 
cheerful strain. MAINE. 


Motors 


For Canning and Packing Plants 


Since in war food is as great a necessity as j 
shrapnel, you should employ wherever possi- 
ble, better and faster methods. 


The strain of increased production may be 


relieved and 


out with 

no attention 
imum main- 
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expense. 
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We Will Give Real Service 


To any reliable packer who wants business in New York. 
Have sold goo’s on THIS MARKET SUCCESSFULLY for years. 
Have the CONFIDENCE of every buyer in the territory. 


Have ample capital and a disposition to help any dependable packer 
to make a success of his business. . 

Havefan ACTIVE, COMPETENT and SUCCESSFUL sales force. 

Have the EXPERIENCE of a practical canner and wholesale grocery 
buyer to assist our sales force. 

Have a RECORD of RESULTS. 

Every advantage we have is at YOUR service if YOU want results 
in New York. We want the ACCOUNTS of packers who have GOUD 
GOODS to sell and feel they are not getting SUFFICIENT business 


out of this market. We know there are plenty in this position and we 
would like to hear from them. 


SEGGERMAN BROS. 


(INCORPORATED) 


91 Hudson Street 3 New York City 


CONTINUOUS WANDLE 6-02. TOMATO 


DEPENDABLE AND DURABLE 


These two vital features have been successfully attained in the construction of our STANDARD 
CONTINUOUS COOKER giving it a distinction possessed by no other cooking device being offered 
to the Canner at the present time. Numerous Canners have now placed their order for next season’s 
requirements and in view of transportation facilities, labor conditions and scarcity of material, it 
will pay you to figure with us at once. , 


ANDERSON-BARNGROVER MFG. CO. S. 0. RANDALL’S SON 


333 W. Julian Street 409 Marine Bank Bidg. 
SAN JOSE CAL. BALTIMORE MD. 
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Wanted and For Sale. 


what is offered here, but it is possible you will be a dozen times in the year. If you fail to see and accept 
your opportunity your time is lost, together with money. Rates upon application. 


For Sale—Miscellaneous. 


Wanted— Miscellaneous. 


FOR SALE—Improved World labeling machine, at 
one-third (1-3) cost. Address A. Zerega’s Sons, Brook- 
lyn, N. Y. 


FOR SALE—Or will Exchange for iron jacket ket- 
tle of 200 to 300 gallon capacity, the following: 
1 copper jacket kettle with all valves and stand 


complete, with a capacity of 15 gallons 
1 of the same description, with capacity of_.......20 gallons 
1 of same description, with capacity of......_......30 gallons 
1 of same description, with a capacity of...........50 gallons 


All are same as new. Address D. Canale & Co., 
Memphis, Tenn. 


FOR SALE—About 30,000 pounds (500 bushels) 
farmers’ stock Alaska peas; germination about 93% per 
cent. Price, 11c per Ib. f. o. b. Baltimore; sacks extra. 
Chas. G. Summers & Co., Baltimore, Md. 


FOR SALE—One Mitchell gang slitter with seven (7) 
pair of cutters to take 30-inch stock. In good condition. 
Address W. W. Boyer & Co., Baltimore, Md. 


FOR SALE—Two Huntley pea graders, in first-class 
condition; also one Handy capping machine for gallon 
cans. Address The Sears & Nichols Canning Co., Chilli- 
cothe, Ohio. 


FOR SALE—One Johnson (Wheeling) water can tes- 
ter, twenty-four pockets, equipped for No. 1, No. 2 and 
No. 3 cans. Good condition. Address W. W. Boyer & 
Co., Baltimore, Md. 


For Sale—Books. 


For Sale—The 225-page book “How to Buy and S‘\ 
Canned Foods,” completely indexed ; tells the buyer wLat 
to expect in each grade of the different goods; settles 
claims and prevents misunderstandings ; $2.15 per copy, 
postage paid. Address THE CANNING TRADE, Balti- 
more Md. 


For Sale—Factories. 


FOR SALE—Canning factory near Annapolis, Anne 
Arundel county, Maryland. Large acreage can be pro- 
cured; willing to take secured note to be paid in canned 
foods at end of the season. Address W. E. Robinson & 
Co., Belair, Md. 


FOR SALE—Tomato cannery in Western Ohio; 
good business prospect. We also have for sale a large list 
of pea and corn machinery, canners’ supplies, labels, 
boxes, tomato crates and the Signode system of box strap- 
ping. Address Ohio Canners’ Exchange, 401 Dispatch 
Annex, Golumbus, Ohio. 


WANTED—Used machinery of all sorts; list your 
surplus machinery with us. We have inquiries daily for 
used machinery. If its used in a’cannery we can sell it. 


Address Ohio Canners’ Exchange, 401 Dispatch Annex, 
Columbus, Ohio. 


WANTED—Two used Cuykendall mixers; two 4- 
pocket M & § cooker-fillers; one Harris or Hawkins hoist. 
Address Box A—465, care The Canning Trade. 


WANTED—Corn machinery for small factory; give 
details and best prices. Must be in good condition. Address 
Valleyfield Canning Co., Valleyfield, Que., Canada. 


WANTED—Copper steam jacketed kettles, from 50 
to 300 gallons capacity. State general condition. Ad- 
dress Box A-458, care The Canning Trade. 


EMPLOYMENT EXCHANGE. 


Paid subscribers may use this column free, for securing 
either Positions or Help. It is conducted for the benefit of 
subscribers; we WANT you to make use of it whenever and 
as often as you wish. But advertisements will NOT be carried 
more than ONE MONTH unless special request is made. Non- 
subscribers will be charged for the use of this column. 

When answering ‘advertisements “care The Canning 
Trade,” write only the BOX NUMBER on the envelope (in 
the lower left-hand corner); put a two-cent stamp on as usual, 
then place it in another envelope and address same to The 
Canning Trade. We will re-mail it to the advertiser. 


SITUATIONS WANTED. 


POSITION WANTED—As manager of a canning company. 
I know the details of the business; can pack all lines and sell 
same. I know, personally, nearly all the buyers in large whole- 
sale grocery houses, having traveled the trade; also know most 
of the prominent brokers throughout the country. Prefer to 
connect with a concern that wants to increase its output, or 
with a new company that seeks business with the best trade. 
Can furnish references from best canners in Maryland. Ad- 
dress Box B-4638, care The Canning Trade. 


POSITION WANTED—aAm open for a position with some 


house that is looking for a managing-superintendent. Am ac- 
quainted with the packing of oysters, shrimp, fruits and vege- 
tables of all kinds. Have worked in cold and warm climates; 
am sober and reliable. Address Box B-464, care The Canning 
Trade. 


POSITION WANTED—Have had ten years’ experience in 
building and running vinegar factories, both cider and dis- 
tilled; also two years with a pickle and kraut company; best 
references. Address 246 Twenty-second St., Ogden, Utah. 


This is a page that must be read each week to be appreciated. You are unlikely. to be interested every week, in 
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HELP WANTED. 


HELP WANTED—Catsup and Preserving Plant desires 
high grade Factory Superintendent. Must thoroughly. under- 
stand handling of men and machinery used in a plant of this 
kind. State past experience, reference and salary expected in 
first letter. The Lippincott Co., 42 Main St., Cincinnati, O. 

1A 


HELP WANTED—A mechanical engineer familiar with 
canning machinery. Steady employment with progressive com- 
pany. Address Box B-459, care The Canning Trade. 


HELP WANTED—A thoroughly up-to-date canning plant, 
located in the South with progressive management, wishes 
to go into the canning of a greater variety of articles and 
offers a position to man of wide experience, to take charge 
of the canning department. A man who is able to interest 
himself financially in the Company, preferred. Address Box 
B-468, care The Canning Trade. 


HELP WANTED—An expert processer and manager for 
wostern cannery; must thoroughly understand processing 
asparagus, string beans, fruits, tomatoes and baked beans. 
Give full details, past experience and salary expected; oppor- 
tunity for right man to secure interest when both parties 
mutually satisfied as to connection. Address Box B-469, care 
The Canning Trade. 


HELP WANTED—Superintendent-|Processor. An experi- 
enced man wanted by growing concern spreading out in new 
fields; preferably one familiar with meats. Steady employ- 
ment all year round and excellent prospects. State experi- 
ence, references and salary desired. P. O. Box 1143, Bos- 
ton, Mass. 
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HELP WANTED—Jam maker; one with experience in 


making apple jelly jam preferred. Apply to Box B-461, care 
The Canning Trade. 


EXPERIENCED CANNER wanted to join me in promo- 
ting a factory in good town on Santa Fe Ry., in New Mexico. 


Farmers anxious for a cannery. J. R. Hodges, 119 Heiman 
Street, San Antonio, Texas. 12D 


HELP WANTED—An expert processor and manager for a 
California cannery. Party must know thoroughly the process- 
ing of spinach, string beans, tomatoes, peaches and apricots, 
as well as other lines. Give full details, state salary expected 
and recommendations. Must be of the very best. All replies 
will be held strictly confidential. To the right party a good 


position is open in California. Address Box B-466, care The 
Canning Trade. 


HELP WANTED—Superintendent for can shop on sani- 
tary cans, capable of managing six lines. Excellent oppor- 
tunity to advance. Must be able to handle help and have 
executive ability. When answering give particulars and quali- 
fications. Address Box B-467, care The Canning Trade 


HELP WANTED—Manager for large canning factory on 
the Gulf Coast; must be thoroughly competent to handle 
vegetables of all kinds. Reply must give references and sal- 
ary expected. Address Post Office Box 246, Biloxi, Miss. 


HELP WANTED—Experienced cannery man wanted; 
only those that have good formulae and past experience and 
capable of taking charge of factory need apply. Give refer- 
ence nd past experience in first letter; splendid opportunity for 


the right man. Address United Farmers’ Co., Great Falls, 
Mont. 12E. 


THE CANNING TRADE, 
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Good Books for your Office: 


1—A Complete Course in Canning—$5.00 
2—How to Buy and Sell Canned Foods—$2.15 
3—A History of the Canning Industry—$1.00 
4—The Canning Trade Almanac—$1.00 
5—‘‘The Canning Trade’’—every Monday. 


ALL PUBLISHED BY 


The Journal of the Canning Industry. 
PUBLISHERS OF THE INDUSTRY’S LITERATURE 


Baltimore, Md. 
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prices represent the general market at this date. 


Baltimore figures corrected by these Brokers: 


White “ 


(t)Thos. J. Meehan & Co. 


New York prices corrected by our special Correspondent. 


With Dry Beans Out 


AOMINY!—No. Red Pitted... 
8, Standard, Split.......130 1 30 
MIXED VEGETA-} No. 22 Kinds... 120 iva BE No. 2, Stand. 
Out Gig PEACHES*—No. 2%, Cal. Stand. L. C... 2 15 
2%, Ex. Std.“ ... 240 
°EAS}—No. Early June Stand......... 160 155 
“Bx. Stand. Early Junes163 1 65 PEACHESt No. 1, Ex. Sliced Yellow Out 


2 Standard White..... Out 


“Sifted 17 1% Yellow... ...... 
“ Extra Fine Sifted......... 190 Out ons sad Seconds, White ..... Out 
225 ‘out Ye icw.... 13 
Early June Seconds...... 150 150 No. 3, Standa_ds, White. Out 
No.1, “  “ Standard... Out Out Yellow ...... 
“ ExtraSifted Out Out Yellow Out 
Fancy Petit Pois........... Out Out Selected. Yellow... ...... 
150 sah Seconds, White...... Out 
4% Yellow... 1 50 
Pies Unpeeled........ 12 

4 No. 10, 


‘2, 
10, 


PEARS!—No. 2, Seconds in Water........ 


CANNED FOOD PRICES 


Prices given represent the /owes¢ figure generally quoted for lots of wholesale size, usual terms f. o. b. 
shipping station (unless otherwise noted) and subject to the customary discount for cash. 


canners get higher prices for their goods; some few may take less for a personal reason, but these 


(t)T, G. Cranwell & Co. 


(*)H. H. Taylor & Son. 
Balto. N.Y. 
ASPARAGUS*—<California) Balt. N.Y. SUCCOTASH!—No. 
No. 2% White Mammoth.$Out $3 50 


3% SWEET POTATOES}-No. 8, Jersey........ 1 65 
Large. Out 300 “ Std.f.o.b.Bal.150 165 
= ** Peeled, “ “ “ Std. f.0.b.Co.145 Out 
Green, ~ Ort 270 “40 Std.f.o.b.Bal.5 20 Out 
“White, Medium... ...... “10, Std.f.o.b.Co. Out —...... 
“Green, TOMATOES}-No. 10, Fancy, f.0.b. Bal. Out Out 
* “  Btand., “* Bal...725 760 
Tips White 8q...28 27% gtand. Con. 715 
BAKED BEANSt-No. 1, 100 102% “ “ * 
1, In Sauce........110 1 12% Sant.“ 6.98. ..... 
2, In Sauce........ 1 65 1 70 “ “ 2, Stand., “ 1 35 1 
BEANSt—No. 2 String, Standard Green 135 150 
“Cut White 150 150 TOMATO PULPI-No. 10, Standard....... BOD 
“ Out 
“ “  Standards.....15 Out APPLES—No. 5 
“9 “  Sonked.......... 120 Out 
BEETSt—No. 8, Small, Whole Out 165 Ob, Bal 
“ Medium, Out Out 
Large, “ Out Out APRICOTS—No. 2%, Cala. 206 
Cut Out Out BLACKBERRIES§—No. 3. Standard... Out Out 
CORN{—No. 2, Std. Ever., f.o.b. Balto. 60 Out 10, 
Ever. f.0.b.Co....160 ...... . Out Out 
“Std. Shoepeg f. o. b. Co. Preserved... Out Out 
** §td.Shoepegf.o.b.Balto. 165 —...... “ 2, In Syrup... Out Out 
Ex.S8td.Shoepegf.o.b.Co.165 Out BLUEBERRIES$—No. 2. Standard...... Out Out 
“ Ex.FcyShoepegf.o.b.Co. 18 __...... “ 40, New Jersey... 
Std. Maine Style Balto. 165 1 80 BLUEBERRIES—No. 10, 8 00 
“  §td.MaineStylef.o.b.Co.160 Out 1 70 
“ Std. Maine Style..... Out Out N 
“Fancy f.o.b. Countv...... Out Out 
“ Extra Std. Western. Stand, Water....... Out 


**** Many 


(§)E. C. Shriner & Co.. 


CANNED FRUIT PRICES—Continued. 


Balt. N.Y 
PEARSt—No. 3, Standards in Water.....125 Out 
Syrup....150 _...... 


PINE- No. 2, Bahama Sliced Extra Out 

APPLE*- “ = Grated “ 160 190 
Sliced “ Std. Out 1 45 
“ Grated “ 1 30 1 32% 
4, Hawaii Sliced Extra 260 265 
Stand. 1 60 Out 
“  GratedExtral6) Out 
Stand. 1 45 1 80 

Shredded Syrup........ Out 53 
val “10, Crushed Water......... Out 
2, Eastern Pie Water.... Out __...... 
“ 10, “ Out ....... 

PLUMSt—No. 2, Water 


“ 10, Standard Water...... 


CANNED FISH 


HERRING ROE*—No. 2, Standard....... 
LOBSTER*—*4-]b. Fiats 

1-Ib. Flats 
OYSTERS§— 5-oz. Standards 

4072. 

10-02. 

8-0z. 

6-02. Sel 


SHRIMP;—No. Wet or Dry 


CANNERS’ METALS 
5tolttons 1to4tons 


PIG TIN—Straits 61 37% 

Malacca 61 37% 

PIG LEAD—Omaha or Federal... 9 92% 


SOLDER—Drop an Bar...... 


14x20. 100 lbs., 


“ “s “ Peeled,“ .. ie “Maine Out 
RASPBERRIES§—No 2, Black Water. Out 275 
4 Red~ “ . Out Out 
: Black Syrup.. Out Out ' 
10, Black Water. Out 11 00 
: STRAW- No. 2,Ex.Stan.Syrup.... Out 28 
. BERRIES§— “ Preserved.............. Out Out 
Extra Preserved.... Out 206 
Standard............... Out Out 
“1, Extra Preserved... Out Out 
“1, Preserved............... Out 120 
Out 11 00 
SALMON—No.1, Sockeye, Tall............ ...... 3 30 
Standard Western 1 80 “ Out “ 4, Red Alaska, Tall...... ...... 250 
Out “1 Cohoe, 50 
1 80 % 1 60 
| 
23 pe “1, Columbia, Tall... Out 
1s Chums, 1 75 
Medium Red, Talls... ...... 30 
1% 
205 
Out ‘ 
Out 
™PK © 00 
112% 9x10 8x10 
3 7% Wire Coil............ 37 36 35 
SPINACH!—No. 8, 200 TiN PLATES F. O. B. MILL 
“ Ex." inSyrupggg 180 Out 14x20, 107 Ibs., Base Coke Tint 00 


THE CANNING TRADE 


American Can Company Can Prices 


Baltimore, April 16th, 1917. 
American Can Company announces the following prices for 
Packers Cans, Bulk Carloads, f. o. b. shipping points, effective 
April 16th, 1917, subject to its confirmation and subject to change 
without notice. 


SANITARY CANS 
No. 
No. 
No. 2 Diameter x 4 in. high 
No. 9 (No. 2 Diameter x 3 5-16 in. high) 
No. 
No. 
No. 
No. 
No. 


HOLE AND CAP CANS 
Opening 

1% in. or 1% in 
1% in. or 1% in 
Diameter x 4 in. high, 1% in. opening 
(Diameter x 3 5-16 in. high, 1% in. opening) 22 50 per m. 
2 1-16 in 
2 1-16 in 


SOLDER HEMMED CAPS, WITH CANS 
per m. 


2.40 per m. 
AMERICAN CAN COMPANY. 


Continental Can Company, Inc. 
will quote prices on Cans on 
application. 


SANITARY CANS—Official Standard Sizes 


Trade Name * Diameter Height 
i 2 11-16 4 
8 7-16 
.3 


RENNEBURG’S 


Improved Steel Process Kettle 


Equipped with all the latest im- 
provements. Strongly and ac- 
curately made. Has been used for 
years with perfect satisfaction. 


PROCESS 
KETTLE 


Edw. Renneburg 
& Sons Company 


OFFICE: 
2639 Boston Street 
WORKS: 
Atlantic Wharf, Boston Street and 
Lakewood Avenue 


BALTIMORE - MD. 


Attention, Mr. Canner: 

If your cutter does not cut old and stringy beans clean 
off, then you should have a LEWIS cutter, which cuts 
perfectly. 

Also built to cut re celery, rhubarb and peppers. 

We also build Pineapple PEELERS and anal, power, 
CAN TESTERS. 


E. J. LEWIS, Middleport, N. Y. 


No. 2 MADE BY 
No. 2 
— 
a 


THE CANNING TRADE 


JEROME RICE SEED CO. 


CAMBRIDGE, N. Y. 


We are headquarters for 
the best of everything in 


SEEDS 


used by Canners Everywhere 


THE 


SIMPSON & DOELLER 4 
BALTIMORE, MD. 


THE CANNING TRADE 


FIRE INSURANCE AT COST 


CANNERS EXCHANGE SUBSCRIBERS 
AT 


WARNER INTER-INSURANCE BUREAU 
TEN YEARS RECORD. 


Savings to policyholders . $837,676.52 
Fire Losses Paid - . 1,178,615.59 
Cash Assets (October 31, 1917) - 584,781.16 


Composed exclusively of the representative Canners of the country. 
Officially endorsed by the National Canners Association. 
Make the saving now, by sending your application to 


LANSING B. WARNER, INCORPORATED, ATTORNEY 
104 South Michigan Avenue, Chicago, Illinois 


ADVISORY COMMITTEE 
CANNERS EXCHANGE SUBSCRIBERS AT WARNER INTER-INSURANCE BUREAU 


CUCUMBER, TOMATO 


AND OTHER SEEDS 


WHOLESALE SEED GROWERS 
GENERAL OFFICES 
#226 -228-230 WEST KINZIE. STREET 


CHICAGO 


JAN | > | 


WHERE TO BUY 


MACHINERY and SUPPLIES 


Air Pumps. 

Max Ams Machine Co., nanen, Conn. 
Auto Trucks 

Federal Motor Tsuck Co. Detroit, Mich. 


Books on Canning, Preserving, Etc. 
“A Complete Gourse in $5.00. 
“How to Buy and Sell Canned o. 


of Canning. Industry,” $1.00. 
“191 Almanac of the Cann ng Trade,” 
$1.00. ddress The Canning Trade, 
Baltimore, Md. 
Bottle Capping, Corking, Filling Machines. 
‘Max Ams Machine Co., Bridgeport, Conn. 


Bottle Labeling Machines. 
Economic Machinery Co., Worcester, Mass. 


Boxes and Box Shooks, 
Canton Box Co., Baltimore, Md. 
H. D. Dreyer & Co., Baltimore, Md. 


Boxes—Corrugated, Paper. 
Hinde & Paper Co. © 


Strong Box Co. 


Machines. 

Fred H Knapp Co., Baltimore, Md. 
Brokers. 

- Crary Brokerage Co., Waukesha, Wis. 

Louis Hilfer Co., Chicago. St. 

Seggerman Bros., New ag City. 
Cans and Solder Hemmed Ca 

American Can Co., New York, Baltimore, 

Chicago, San Francisco. 

Atlantic Co., Baltimore. 

W. W. Boyer & Co., Baltimore. 

Boyle Can Co., Baltimore. 

Continental Can Co., Syracuse, Chicago, 

Baltimore. 

Johnson-Morse Can Co., Wheeling, W Va. 

Phelps Can Co., Baltimore 

Southern Can Co., Baltimore. 
Can Cleaning Machine. 

A. K. Robins & Co., Baltimore 
Can Making Machi y ita 

ular. 

Max Ams Machine Co., Conn. 

B. W. Bliss Co., Brooklyn, 

= J. Judge, San Francisco. 

J. Lewis, Middleport, N. Y. 

R. Mitchell Baitimore. 

Stevenson & Co., itimore. 

Torris Wold & Co., Chicago, Il. 
Can Washing Machine. 

Sprague Canning Machinery Co., Chicago. 
Capping Machines, Power and Hand. 

Max Ams Machine Co., Conn. 

Ayars Co., 

A. K. Robins & Co., eGnert Md. 

Sprague Canning Machinery Co., Chicago. 


Capping Steels. 
Max Ams Machine Co., Bridgeport, Conn. 
Edw. Renneburg & Sons Co., Baitimore. 
A. K. Robins & Co., Baltimore, Md. 
Schlutter-Zastrow Mach. Co., Baltimore. 
Sinclair Scott Co., Baltimore, Md 
Stevenson & Co., timore. 
H. R. Stickney, Portland, Maine. 
Catsup Machines. 
8. O. Randall’s Son, Baltim 
Sinclair Scott Co., Baltimore, Md. 
Sprague Canning Machine Co., Chicago. 
Experts. 
W. L. Hinchman, wndtonGelé, | N. J. 
P. A. Van Heeden, Jersey City, N J. 
Continuous Agitation Cookers. 
Anderson-Barngrover Mfg. Co. San Jose, 
Huntley Mfg. Co., Silver Creek, N. Y 
S. O. Randall’s Son, ‘Baltimore 
K. Robins & Co., Md. 
Sprague Canning Machinery Co.. 
Cooking Coils. 
8. O. Randall’s Son, Ba’timore 
Corn Cookers, Fillers and Mixers. 
Ayars Machine Co., Salem, N. J. 
A. K. Robins & Co. Baltimore, Md. 
Sprague Canning Machinery Co., Chicago. 
Corn Huskers—Silkers, Butters 
Huntley Mfg. Co., Silver Creek. N. Y. 
Peerless o., Buffalo, N. 
Conveyors—All Kin 
Mathews Gravity Co., Elwood City, Pa. 
Weller Mfg. Co., Chicago. 


y and Reg- 


(See advertisements for details.) 


Crates (Iron Process) 


Edw. Renneburg & Song Co., timore. 
Schlutter- Zastrew Mach. Co., 


Dérectory of Canners, 
Nat. Canners Assn., Washington, D. C. 
Electric Machinery. 
General Electric Co., Schenectady, N. Y. 
Westinghouse Elect. & Mfg Co., E. Pittsburgh, Pa. 


Engines, Boilers, Fittings, etc. 


Edw. Renneburg & Sons Co., Baltimore. 
A. K. Robins & Co., Baltimore, Md. 


Weller Mfg. Co., Chicago. 


Exhaust Bexesg (Steam, Continuous). 
Ayars Machine Co., Salem, N. J. 
Husker Co., — N. 

§. O. Randall’s Son, Baltim 
Sprague Canning Machine Co., Chicago. 

Factory Chairs, Stools, Etc. 

s. Mg Randall’s Son, Baltimore. 
A. K. Robins & Co., Baltimore 

Fibre Boxes, Shipping Cases. 

Hinde & Dauch Paper 0. 
The Pa Pro Company. Lo N.Y. 


Box Co., Ballim 


Filling Machines—All Kinds. 
i Machine Co., Salem, N. J. 
O. Randall’s Son, Baltimore 
*" K. Robins & Co., Baltimore, Md. 
Peerless Husker Co., Buffalo, N. Y. 
Co, Baltimore, Md. 
rague Cannin chiner Chicago. 
ey, Port rtiend: Maine. 


enry R. Stic 
Finishing Machines 
A. K. Robins & Co., Baltimore 
Sinclair Scott ’ Baltimore 
Sprague Canning Mehy. "So., Chicago. 
Chemical Co., Cleveland, O. 


8. O. Randall’s Son, Baltimore 
A. K. Robins & Co., Baltimore, Md. 


Gears, Silent. 


General Electric Co., Schenectady, N. Y. 


Insurance. 
Canners Chicag: 
(Lansing B. Werner, Manager.) 
Kettles, Process and Jacketed. 
Edw. & Gone Co. Baltimore. 
A. K. Robins & C 
Schlutter-Zastrow Co. sitimore 
Sinclair ss Co., Baltimore, 


Ma 
Machinery Co., Chicago. 


Sprague 

Labels, 
Brandon Printing Co., Nashville, Tenn. 
Calvert Litho. Co., Mich. 


troit, 
R. J, Kittredge & Co., Chicago. 
Simpson & Doeller Co., Baltimore. 
Stecher Litho. Co. Rochester, N. Y. 
U, 8. Printing & Litho. Co., Cincinnati & Baltimore 
Labeling Machines. 
Economic Machinery Co., Worcester, 


Fred H. Knapp Co., Baltimore. 


Lacquer. 
John G. Maiers’ Sons neve. 
Seely Bros., Blaine, Was 
Lacquering Machines. 
Seely Bros., Blaine; Wash. 


Meters-Flow, Steam, Air and Gas. 
General Electric Co., Schenectady, N. Y. 


Motors, Electric. 
General Electric Co., 
Westinghouse Elect. & Mfg. Co it. Pittsburgh, Pa. 
Natling Machines. 
B. J. Judge, San Francisco. 
Oyster Machinery. 
Edw. Renneburg & Sons Co., Baltim 
Schlutter-Zastrow Mash. Co., Baltimore 


Paints. 
Jos. Dixon Crucible Co., Jersey?! SCity, N. J. 


Paper Boxes. 
Hinde & Dauch Paper Co. Gentusky,°0 


Parchment (Paper) Caps. 
Diamond State Fibre Co., Bridgeport, Pa. 


Paring Machines, Apples, etc. 
E, J. Lewis, 
Sinclair’ Scott Co., timore, Md. 


Paste. 
Fred H. 
E. J. Judge, 
Pea Cleaners. 
Huntley Mfg. Co., Creek, N. Y. 


Gos Baitim Baltimore. 


Judge, San Francisco. 
Pea Machinery. 
Huntley Mfg. Co., Silver Creek, N. Y. 
Sprague Canning Machin ery Co., Chicago. 
Pea Separaters or 
Huntley Mfg. Co., Silver Creek, N. Y. 


new, Renneburg & Sons Co., Baltimore 
A. K. Robins & Co., Baltimore, Md. 
Sinclair Scott Co., Baltimore. 
Sprague Canning Machinery Co.. Chicago. 
Peeling T 
Ayars Machine Co., Polen. N. J. 
8. O. Randall’s Son, Baltim 
Sprague Canning Machinery Co.. Chicago. 
Pineapple Machinery. 
EB. J. Judge, San 
. J. Lewis, Middlepo 
John R, Mitchel! Co., 
K. Robins & Co. * Baltimore, Md. 
Sch bition Machine Co., Balto. 
Sinclair Scott Co., Baltimore. 
Stevenson & Co., Baltimore. 


_ Protective Papers. 


Diamond State Fibre Co., Bridgeport, Pa. 
Pulp Machinery. 
8. O. Randall’s Son, Baltimore 
Sinclair Scott Co., Baitimore. 
rague Canning Machinery Co.. Chicago. 
Weller Mfg. Co., Chicago. 
ete, 
A. K. Robins & Co., Baltimore, Md. 
Galt. 
Colonial Salt Co., Akron, O , Buffalo, Chicago. 
Sanitary Cans and Closing Machines. 
American Can Co., New York, Baltimore, 
San Francisco. 
an Co., Baltimore. 
Boyle Can Co., Baltimore, 
W. Boyer & Co., Baltimore, 
Continental Can Co., Syracuse, Chicago, 
more. 
Johnson-Morse Can Co., anon. W Va 
Phe) ips Can Co., Baltimore 
Sanitary Can Co. Cit 
(indianapolis, 
Southern Can Co., Baltimore. 
Sanitary Can Making Machinery. 


See “Can Making Machinery.” 


Sieves and Screens. 
Sinclair Scott Co., Baltimore. 
Sealder, Tomato, etc, 
Ayars Machine Co. J. 
Huntley Mfg. Co., N. Y. 
Edw. Renneburg & Sons Co., Baltimore. 
A. K. Robins & Co., Baltimore, Md. 
Sprague Canning Machinery Co., Chicago. 
Solder Cap Hemming Machines. 
Torris Wold Co., Chicago. 
Storage Warehouses. 
Brokers Office and Warehouse Co. 
Kansas City, Me 
Wakem & McLaughlin, Inc., Chicago. 


String Bean Machinery. 

gr Mfg. Co. “Sliver Creek, N. Y. 

E. J. Lewis. Middleport, N. Y. 

Sprague Canning Machinery Co.. Chicago 
Syrupers (Automatic). 

Ayars Machine Co., Salem, N. J. 

E. J. Judge, San Pranciese. 

Peerless Husker Co., Buffalo, N. Y. 

8. O. Randall’s Son, Baltimore 

Sprague Canning Machinery Co.. Chicago. 
Tin Plate. 

American Sheet & Tin Plate Co., 


ttsburgh, Pa 
Trade Marks Registered. 
Edw. Duvall, Washington. 
Trucks, Auto 
Federal Motor Truck Co. Detroit, Mich. 
Turbines—Steam, 


General Electric Co., Schenectady. N. Y¥ 


Westinghouse, Elect. & Mfg. Co., E. Pittsburgh, Pa. 


Ayars Machine Co., Salem, N. J 


Strong ore 
Seeds. 
: J. Bolgiano & Baltimore. 
D. Landreth Bend Ce Bristol, Pa. 
Leonard Seed Co., Chicago., 
: J. B. Rice Seed Co., Cambridge, N. Y. 
Mathews Gravity Carrier Co. Elwood on Pa. Washers—Fruits and Vegetables, 
A. K. Robins & Co., Baltimore, Md. © Ayars Machine Co., Salem, N. J. 
Schlutter-Zastrow Mach. Co., Baltimore w 
Sinclair Scott Co., Baltimore, Md. PO 
Sprague Canning Machine Co., Chicago. 


THE CANNING TRADE 


Your requirements are 
Accurate and Uniform Labeling 


and to give you practical and satisfactory results they must 
be furnished by a labeler that is of durable construction, that 
can be easily cared for and that will stand up and operate 
under the strain of your short, swift bottling season. This 
year you can count on all these points from 


World Labeler, Improved 


because our designers have made a special study of your work 
and developed a catsup wiper mechanism operating on a 
positive mechanical principal. This properly designed wiper 
together with our reputation for building machines that stand 
the pace, make it possible for you to be sure in advance of an 
entire absence of trouble for the canning season so far as 
labeling is concerned. 


Let us Talk this over by Mail Now Then Both of Us will be ready when the Rush Comes. 
World Labeler, improved . 


ECONOMIC MACHINERY CoO., Worcester, Mass. 


Stevenson & Co., Inc. 


PINEAPPLE MACHINERY 


Cut on the right represents machine for SLICING Pine- 
apples from 3/16 to % of an inch in thickness; every slice cut 
even and of same thickness. It is easily adjustable; made sub- 
stantial and durable. Made either for hand or steam power. 
The legs are sufficiently splayed to admit placing of tub under 
the machine. CAPACITY: the pack of any ordinary house. 
Speed of machine, 75 revolutions per minute. Tight and loose 
pulleys, 8 inch diameter, 2 inch face. 


Cut below represent Pineapple CORING machine with 
ample capacity to suit any ordinary house. Speed 400 revolu- 
tions per minute. Pulleys 344 inch diameter, 2 inch face. 


STEVENSON & CO., Inc. 


6O1 South Caroline St. 
BALTIMORE MARYLAND 


Also Manufacturers of CAN MAKING MACHINERY 
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D FOOD AUTHORITY OF THE WORLD 


THE CANNE 
BALTIMORE, MONDAY, JANUARY 14, 1918 


“Best by Test” 


THE SANITARY CAN 
WITH 
THE SANITARY GASKET 


San Francisco, Calif 
Hamilton, Ont. 


American Can Company 


NEW YORK 


Chicago 
Rochester, N. Y. 


Portland, Ore. 


The advertiser is a progressive—he’s 


“It’s always fair weather when good fellows get together’. 


Pass word: ‘‘I saw it in The Canning Trade’. 


not afraid of publicity. The man who answers ads., shows himself a live one. Get together 


THINK! 


— THESIS THE 2Z101st ISSUE OF 
i 
| 
| 


THE CANNING TRADE 


DOUBLE PINEAPPLE GRATER 
(WITH HOPPER REMOVED) 


MADE BY THE 


JOHN R. MITCHELL CO. 


Foot of Washington St. 
BALTIMORE - MD. 


The large-tooth saws, on the two upper spindles, coarse grind the 
fruit which passes down to the fine saws on the two lower spindles; 
from there it falls into a tub under the machine. Machime is well 
braced and the workmanship is of the best; gears are cut from the 
solid, and saws are milled from solid blanks which gives a cutting 
edge to two sides of the tooth. Hopper and discharge shoots are 
lined with white pine. 


ESTABLISHED 1894 


W. L. HINCHMAN, PH. G. 
CONSULTING CHEMIST 
EXPERT IN CANNING AND PRESERVING 
AND FOOD MANUFACTURING 
HADDONFIKLD, N. J. 


CANNED GOODS EXCHANGE 
Year 1916—1917 
President, Cuas. G. SuMMERS, JR. 

Vice-President, BENJAMIN HAMBURGER 
Treasurer, LEANDER LANGRALL Secretary, Wm. F. Assavu 

COMMITTEES: 
Executive: A. Kerr F. A. Torsco ALBERT T. MYER 
Arbitration: H. P. StrRasBauGH Wo. GREcHT 
C. J. Sonenxket H. A. WAIDNER J. PRESTON WEBSTER 
Commerce: D. H. StBVENSON Hampton STEELE 
C.F. Burrerrietp E. F. Tuomas J. O. LANGRALL 


Legislation: Guo. T. E. C. 
W. E. Rozgrnson Jno. 8. Gress, Jk. Geo. N. Numsen 
Claims: FrepDW.WaGner Sitver Jas. B. Piatt 
A. J. HUBBARD JNO. W. ScHALL 
Hospitality: W. A. LAMBLE H. W. Kress 
D. Hays STEVENSON 


Brokers: Hamerton STEELE Jno. R. Barnes 


Epw. A. KERR 
Agriculture: SILVER H. A. STRASBAUGH 
W. E. Wiison 
Militia: W.G. DavucHERTY Tuos. L. 
Leroy LANGRALL 


Counsel: G. H. H. Emory Chemist: Cuas. GLASER 


WHEELING CANS 


Excel in 


STRENGTH 


and 


CLEANLINESS 


JOHNSON-MORSE CAN CO. 


WHEELING, W. VA. 
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THE Canning TRADE 


Bolg anos 


THE WORLD’S GREATEST CANNING TOMATO 
Ranks First in Yield and Quality Northern Grown Seed 
Most Carefully Selected—Most Carefully Saved 
The Best Tomato Both For Canner And Grower 
Ripens Right Up To The Stem-—Eliminates Waste 


From Ten Days To Two Weeks Earlier Than The Stone 
Expressions From The Trade 


As to the Yield and Quality of Bolgiano’s ‘‘ Greater Baltimore’’ Wiens 


P. D. Phillips & Bro. GREENTOWN CANNING, ICE AND MFG. CO, 
of Canned Goods ‘‘Willow Brook’’ Brand ‘““Quality Canned Goods” 


Bol 
Gentlemen: In regard to the "Greater Baltimore" Tomato, we consider 3 


Gentlemen: 
it did extremely well under the terrible weather conditions we had, used 
yielding as well if not better than any other varieties of tomato seed. Tomato Seed that we 


this seed gave us splendid satisfaction. While the frost caught our crop 
(Signed) P. D. Phillips & Bro. in the field on account of the lateness of the season, yet the tomatoes 
HENRY FREEDMAN showed up fine and we would have had a bumper crop if the frost had 
J. Bolgiano & Son TOM ES let them ripen. We have placed with you our order for next year of 
altimore Md. Berkley Set ings, W. Va., Nov. 12th, 1917 this variety which shows our satisfaction for the eee. 
Gentlemen: I must say I planted quite a number of ‘your “Greater (Signed) Gr Ice & Mfg. Co. 
Baltimore’ and they gave quite a success. They are fine.tomatoes. WARREN J. COURTNEY 


Bolgiano n ‘ Nov, 2 
YAND-PACKED “*EVENRIPE” BRAND TOMATOES Baltimore, Md. 
J. Bolgiano & Son Downings, Va., Nov. 19th, 1917 Gentlemen : 
Baltimore Md. The “Greater Baltimore” Tomato Seed purchased from you this 

Gentlemen : season proved satisfactory in every particular. The "Greater Baltimore" 

The “Greater Baltimore’ Tomato seed I bought from you this past Tomato, in my estimation, is decidedly the best tomato for canning 
season turned out very satisfactory to all ny growers. purposes grown in this section. 

(Signed) J. W. Welch (Signed) Warren J. Courtney 


Order at Once Your Entire Requirements for Your 1918 Crop 


Before Our Suppl hi is Exhausted 


Put up 


mn 


any Size 


Package 
to Suit 


We offer a Limited Amount of Our Extra Selected Stock Seed Saved 
Entirely from Crown Set Fruit of the Most Prolific Plants at $5.00 per Pound 


1818 J. Bolgiano & Son 1918 
Growers of Pedigreed Tomato Seed 


See BALTIMORE, MD. U. S. A. 


1-11-18 : See Our Advertisement on the Other Side. 
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THE Canning TRADE 


. EARLY FROSTS THIS YEAR 
Destroyed More than Two-thirds of the Tomato Pack in some Sections 


“John Baer” Tomato 


ELIMINATES THIS GREAT LOSS . 
They All Grow Smooth—Ripen Evenly Right Up To Stem 


Almost Seedless a They All Pack 
Entirely Free  Faney 
From Core All Pack Whole 
An Extremely 


Tomato 
Heavy Yielder Keeps a Large 
on 


Percentage of your 
Good Rich Soil 


Profits from being 
Hauled Away as 
Waste. 


“JOHN BAER” TOMATO $10.00 per pound 


Produces An Enormous Crop Of Perfect, Solid, High Crown Beautiful, Brilliant Red Tomatoes Ripened Evenly Right Up to the Stem 
Wholesale Tomato Seed Prices To Canners Only 
Terms: March Ist., 2% 30 Days or 60 Days Net. 


Per Lb. Per Lb, 
Greater Baltimore Tomato $4.00 1. X. L., Bolgiano’s Extra Early......................----. $4.50 
Greater Baltimore Tomato, Bonny Best (Purest Stock) 4.00 
(Special Stock Seed,) 5.00 Livingston’s New Stone (Pure) 3.50 
MyjMaryland Tomato 4.50 Livingston’s New Stone, : 
My Maryland Tomato 4.56 
(Special Stock Seed) 6.00 Livingston’s Paragon Tomato.. 3.50 
The Great B. B., Bolgiano’s Best......................- 3.50 Maules’ Success Tomato.. 3.50 
Red_Rock, Extra Fine Stock 4.00 Kelly Red or Wade Tomato 4.00 
Red Rock (Special Stock Seed.) _.................-..-.-.----- 5.00 Livingston’s Favorite Tomato 3.50 
Burpee’s Matchless Tomato 3.50 King of the Earliest Tomato 4.00 
Livingston’s Perfection Tomato................-..-..-------. 3.50 Spark’s Earliana Tomato 
Brinton’s Best Tomato 3.50 (Langdon’s)............ 4.00 * 
World’s Fair Tomato 3.50 Chalk’s Jewel Tomato (Pure) 4.00 
Bolgiano’s New Century Tomato.....................--.-. 4.00 Ten Ton Tomato 3.50 
Bolgiano’s New Queen Tomato..................---------- 3.50 New Jersey Red Tomato 3.50 
Dwarf Stone Tomato.. 4.00 Trophy Tomato........ ...... 3.50 
J. Bolgiano & Son BALTIMORE, MD. U. S. A. 


U. S. Food Administration License, No. G 06237 See Our Advertisement on the Other Side 
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THE CANNING TRADE 


Ayars Machine Company, 


For 


Cans 


AYARS IMPROVED ROTARY PEA AND BEAN FILLER 


WITH 


Measu re Device==cuaranteea not to cut or crush the goods. 


Handles the cans without bending or 


Screw Can Feed=nashing. 


Puts any desired amount of brine in the 


B ri n n g De V | CE an without waste. 


. rT: Delivers the cans without slopping or waste to 
Del Ive ry Disk=tne receiving disk of the Closing Machine. 


Ayars Machine Company, 


BROWN, BOGGS CO., Lrp., Hamittron, Ont., Sole Agents for Canada. 
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THE CANNING TRADE 


CORRUGATED FIBRE SHIPPING BOXES 
FOR CANNED FOODS 


EN Plants in Eight Towns and Cities of the 
East and the Middle West. | 


Production capacity unequalled and material 
supply insured by our own Pulp and Board 
Mills. 


A contract with this Company guarantees your 
box supply when you need it. 


‘ADDRESS: 


THE HINDE DAUCH PAPER CO. 


800 WATER ST., SANDUSKY, 


| 
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THE CANNING TRADE 


TOMATO PULP MACHINERY 


Washers | 
Pulp Machines 
Pulp 
Pumps_ 
Cooking Tanks 
Copper Coils 
Steam Traps 
Pilling Machines 


and 
THE “WONDER” CONTINUOUS COOKER 


May We Figure On Your Reauiernaye 


- 


A. K. ROBINS & COMPANY 


MANUFACTURERS 
Baltimore = Maryland 
Factory, DELTA, PA. i 
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THE CANNING TRADE 


String Bean Machinery 


OF 


Type 


For Grading, Washing, Blanching, Cutting and Filling 
BEANS well cleaned and packed bring prices that show 
satisfactory profits to the Canner. 


Our sales to the up-to-date Packers show we have the 
machines that make them money. 


REPEAT ORDERS SHOW SATISFIED CUSTOMERS 


Green Pea Machines 


For Grading, Washing, Blanching, have never been equalled. 
Our Briners, Elevators, Picking Tables are so generally 
used as to be calied standard. 


THESE ARE THE PROFIT MAKERS FOR CANNERS 


Silver Creek, 


N. Y. 


bed de 4 — 
Huntle 


